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SAN ONOFRE NUCLEAR GENERATING STATION (SONGS)

o

United States =

Generating over 2,000-MWe when operational, the $4.4 billion*

decommissioning of the Southern California nuclear plant is one of
st such projects ever undertaken in the U'S.




Disclosures

Safe Harbor

Except for historical information contaloeki hgreiatembnsspr ¢bhkaint stavememntt sa ®oti b @G koiwr @ éslt o tascthe ratrse” @ff corr waurdposes of f
financial and business projections, including but not limited to revenue, earnings, operating and free cash flows , and business pursuits; any statements of the plans, strategies and objectives for future operations; any statements regarding future

economic conditions or performance; any statements of belief; and any statements of assumptions underlying any of the foregoi ng.Forward-l ooki ng statements may include the words ®may,  ®will
or ®anticipate and other similar words.

Although we believe that the expectations reflected in any of our forward -looking statements are reasonable, actual results coul d differ materially from those projected or assumed in any of our forward -looking statements. Our future financial
condition and results of operations, as well as any forward -looking statements, are subject to change and to inherent risks and uncertainties, such as those disclosed in this presentation. Important factors that could cause our actual results,
performance and achievements, or industry results to differ materially from estimates or projections contained in forward -lookin g statements include, among others, the following:

our business is cyclical and vulnerable to economic downturns and client spending reductions;

dependence on long-term government contracts and uncertainties related to government contract appropriations;
governmental agencies may modify, curtail or terminate our contracts;

government contracts are subject to audits and adjustments of contractual terms;

losses under fixed -price contracts;

limited control over operations run through our joint venture entities;

misconduct by our employees or consultants or our failure to comply with laws or regulations applicable to our business;
maintain adequate surety and financial capacity;

our leveraged position and ability to service our debt and guarantees;

exposure to legal, political and economic risks in different countries as well as currency exchange rate fluctuations;
retaining and recruit key technical and management personnel;

legal and claims and inadequate insurance coverage;

environmental law compliance and adequate nuclear indemnification;

unexpected adjustments and cancellations related to our backlog;

dependence on partners and third parties who fail to satisfy their obligations;

managing pension costs;

cybersecurity and data loss; and

changing client demands, fiscal positions and payments.
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Additional factors that could cause actual results to differ materially from our forward  -looking statements are set forth in our most recent periodic report (Form 10 -K or Form 10-Q) filed and our other filings with the Securities and Exchange
Commission. We do not intend, and undertake no obligation, to update any forward -looking statement.

Non-GAAP Measures

This presentation contains financial information calculated other than in accordance with U.S. generally accepted accounting  princi pl es ( ®GAAP ). I n parti c uGAAP finantidl measuressipch as ndjubted EPSeadjested t h a t
operating income, organic revenue, and free cash flow provide a meaningful perspective on its business results as the company utilizes this information  to evaluate and manage the business. We use adjusted net and operating income to exclude the

impact of prior acquisitions and dispositions. We use free cash flow to represent the cash generated after capital expenditures to maintain our business. Our non -GAAP disclosure has limitations as an analytical tool, should not be viewed as a

substitute for financial information determined in accordance with GAAP, and should not be considered in isolation or as a su  bstitute for analysis of our results as reported under GAAP, nor is it necessarily comparable to non -GAAP performance

measures that may be presented by other companies. A reconciliation of these non -GAAP measures to the most directly comparable GAAP financial measures is found in the attached appendix and in our earnings release on the Investors section of

our Web site at: http://investors.aecom.com .

When we provide our long term projections for adjusted EPS growth, organic revenue growth and free cash flow on a forward -lookin g basis, the closest corresponding GAAP measure and a reconciliation of the differences between the non -GAAP
expectation and the corresponding GAAP measure generally is not available without unreasonable effort due to potentially high  variability, complexity and low visibility as to items that would be excluded from the GAAP measure in the relevant future

period.
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http://investors.aecom.com/
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Ful | Year and Fourth Quarter FY-17

A Strong 9% organic revenue growth® in Q4, the highest quarterly 2 3 2
growth in several years o FY-17 Wins (Record)

+ Performance driven by double-digit growth in Building Construction
and Power, and growth across our design markets

A Record full year wins contributed to a new backlog high of nearly
$48 hillion ] X

FY- 17 -tBRumk

+ Includes sizable integrated wins leveraging our DBFO value proposition
and $1.4 billion of backlog from Shimmick

I+

Substantial design-build integrated delivery win for a large multt
national pharmaceutical company in Q4 X\\ci")i' $47.5B

$42.8B F—

A Continued strong free cash flow2 within our $600 million to $800
million range for the third consecutive year
Total Backlog (Record)
. . . L. Q4 FY'16 Q4 FY'17
A Announced capital allocation policy focused on driving

stockholder value creation

+ Includes continued debt reduction to 2.5x net leverage, followed by

execution of stock repurchases under $1 billion authorization and M&A
limited to strategic, niche targets
Stock Repurchase Program Authorization
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Business Trends & Highlights

% of

48%

‘ 31%

/7

16%

5%

Rdy. Oderating Income®

Design &
Consulting
Services

Management
Services

Construction
Services

A

Trends continue to improve in the Americas: double-digit backlog growth in the fourth quarter and strong performance in
mar kets we | ead including transportation and water <create

Varied performance in EMEA:transportation initiatives support solid U.K. results, but low energy prices challenged Middle East
markets

Strong growth in APAC: continued strong performance in Hong Kong, and substantial growth in Southeast Asia as work
commenced on several large transportation projects

Nearly 50% backlog growth in the year:including $3.6 billion classified contract with the U.S. Air Force that provides
substantial long-term visibility and strong underpinning of work

Continued strong pipeline of opportunities and client funding support: total qualified pipeline of pursuits remains at over $30
billion and confidence from proposed DOD and international defense budget outlooks

Third consecutive year of double-digit growth in Building Construction: resume includes nearly 60% of towers 1,000+ ft. built
in the last decade in New York, and now have over $5 billion of projects ongoing in California, Florida, New England and Texa

Substantial growth in Power highlights diverse capabilities:activities on large power projects progressing as planned

Acquisition of Shimmick enhances integrated civil capabilities: with Shimmick, we are pursuing $15 billion of integrated civil
opportunities with greater capacity to win and deliver large projects

Closed on first property sale in the year:generated an approximately 30% IRR, and also resulted in fees earned by
Construction Services

Driving value across the enterprise:over $2.5 billion of construction value to be delivered by Construction Services
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TURCOT INTERCHANGE

Canada -
Serving as project/construction manager responsible for rebuilding the
40-year-old Turcot Interchange southwest of downtown Montreal,
which accommodates approximately. 280,000 vehicles per da:




Consolidated Fourth Quarter and FY17 Performance

Fourth Quarter

$4.86Db

Total Revenue

$199M (4.1%)

Adj. Operating Profit (Margin¥

$0.55
$0.74

Adj. EPS

$428 -

Q4 FY'16
Total Backlog (billions)

5
)(,\'\OIO, -7

$ 4

Full Year

$18.20b
$815mM (4.5%)

$2.13
$2.94

$47.5B

Q4 FY'17

A Solid performance across the business

A Accelerating revenue growth in the second half
of the year

A Positive growth in all three segments in the
fourth quarter

A Continued strong cash performance
A Backlog and revenue momentum reflect

strengthening market conditions and the
benefits of our scale and fully integrated offering
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Segment Results = Design & Consulting Services (DCS)

Fourth Quarter

$1.99b (21%)

Segment Revenue (% of Total Revenue)

$106M (5.3%)

Operating Profit (Margin)

$116mM 5w

Adj. Operating Profit (Margin)®

Full Year

$—7.57b (42%)
$412m (5.4%)
$448m (5.9%)

m Transportation

m Facilities

m Environment & Water
Power & Industrial

mU.S.
EMEA
Asia Pacific
Canada

%ofSegment FY-17 Revenues

Positive revenue growth! in the Americas in the fourth
guarter following strong wins and backlog
performance through the year

+ Driven by strong performance in transportation and
water markets

Growth in international markets as large projects
ramp up across APAC andEMEA

Full year marginsconsistent with expectations ;
continued business development investments to
capitalize on market opportunities resulted in
substantial wins and a 1.4x bookto-burn3in Q4 and
1.2x book-to-burns for the year

Record backlog provides confidence in long -term
growth potential
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Segment Results z Construction Services (CS)

Fourth Quarter Full Year
$1.97b (21%) $7.30b (0%
Segment Revenue (% of Total Revenue) A Benefits of diverse, industry-leading capabilities

0 I -
$38m (1.9%) $115m (1.6%) drove more than 10% revenue growthinF Y - 1 7
e A Third-consecutive year of double -digit growth in
$49m (2.5%) $150m (2.1%) Building Construction with growth in core New
Adi. Operating Profit Margin York market and outside of New York

A Nearly 30% growth in Power revenue as large
projects ramp up

H Building Construction
B Power & Industrial

Gigcas A Continued margin improvement as a result of
S sonsteton shift to higher-margin work in the Powersector
and continued strong execution

% of SegmentF Y- 17 Revenues

Page 8 A:-COM



Segment Results + Management Services (MS)

Fourth Quarter

$890m (18%)

Segment Revenue (% of Total Revenue)

$48m (5.4%)

Operating Profit (Margin)

$61M 6.9%)

Adj. Operating Profit (Margin)®

% of SegmentF Y- 17 Revenues

Full Year

$—3.34b (18%)
$241m 7.2%)
$293m (s.5%)

m DOD

m DOE

m Classified
Commercial
Other Agency

Delivered nearly 50% backlog growth, providing
strong visibility in our highest-margin segment

Continued robust pipeline and recent
substantial cost-plus wins

Backlog does not yet include an approximately
$500 million project currently under protest

Margin performance reflects strong underlying
business performance
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Cash Generation and Capital Allocation Highlights

$800
$700
$600
$500
$400
$300
$200
$100

$0

$1,600
$1,400
$1,200
$1,000
$800
$600
$400
$200
$0

Annual Free CashFlow?
(millions)

$695 $677

FY'15 FY'16

Cumulative Debt Reduction
(millions)

$1,202

$720

FY'15 FY'1l6

$618

FY'17

$1,432

FY'17

A Continued strong cash performance with free

cash flow? in excess of $600 million for the
third consecutive year

A Substantial debt reduction since closing URS

In October 2014

A Closed on Shimmick acquisition in the fourth

quarter

A Announced capital allocation policy focused

on creating stockholder value
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Fiscal 2018 Outlook

(millions)

Adjusted EBITDA

Free CashFlow?
(millions)

$1,027

$471

FY'14 FY'15

$695

$298

FY'14 FY'15

$959

FY'1l6

$677

FY'16

$881

FY'17

$618

FY'17

$910

FY'18

$600 - $800

FY'18

A Accomplishments in FY-17

confidence in our outlook

A Initiating adjusted EPS and EBITDAguidance with

10% and 7% growth, respectively, after
normalizing for tax and the net benefit from
favorable | egal resol uti o

A Anticipate 8 cents of EPS from AECOM Capital

contributions

A Guidance includes approximately $20 million to

$25 million of restructuring costs to reduce
overhead and drive efficiency across the business

A Continue to expect robust free cash flow

performance in the $600 to $800 million range
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Appendix

2016 RIO OLYMPIC AND PARALYMPIC GAMES
Brazil
The global stage for the Games, the masterplan
design makes virtue of dramatic, 120 hectare
setting. Unprecedented role given scale,
complexity and continuity of work.



