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Safe Harbor Statement

The information in this presentation includes certain forward - looking statements that are based upon assumptions 

that in the future may prove not to have been accurate and are subject to significant risks and uncertainties, 

including statements as to the future performance of the Company.  Although the Company believes that the 

expectations reflected in its forward - looking statements are reasonable, it can give no assurance that such 

expectations or any of its forward - looking statements will prove to be correct.  

Factors that could cause results to differ include, but are not limited to, the loss of primary customers, successful 

implementation of internal plans, product demand, the impact of competing products, increases in the prices of raw 

materials and active ingredients, successful acquisition and integration of additional product lines and businesses, 

environmental liabilities, the ability to obtain registration and re - registration of products, increased environmental 

compliance costs of products and general political and economic risks and uncertainties.

Non -GAAP Financial Measures 

This presentation includes certain non -U.S. GAAP financial measures. The calculation of these measures, and a 

reconciliation to the most directly comparable measures calculated in accordance with U.S. generally accepted 

accounting principles (GAAP), can be found in the Appendix.
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Global Presence
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15 Global Sites:
8 in North America
5 in Europe
2 in Asia (Singapore)

13 Sites :
6 in North America
5 in Europe
2 in Asia

Pueblo, CO

Hollister, CA
Ft. Worth, TX (HQ)

Matamoros, MX

Tuscaloosa, AL

Houston, TX

Riddings, UK

Milan, IT

St. Fromond, FR St. Chéron, FR

Rousset, FR

Singapore, SG

Johor Bahru, MY



A History of Significant Growth
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2007 - 2015 Sales Growth CAGR = 18%

Other Chemicals segment consists of Wood Treating Chemicals and Industrial Lubricants

Sales decrease in FY15 reflects divestiture of creosote business
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Our Growth Strategy
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Discovery Generic Consolidation Maturity

Patent 
expires

KMG initiates 
consolidation & 

optimizes operations

KMG becomes 
interested

Sales volume Profits

Å Carve out mature, niche segments

V Unique products with higher value applications

V High barriers to entry

Å Establish leading positions through consolidation and organic growth

Å Maximize economic returns 

V Realize operational and commercial synergies



A Disciplined Approach to Growth

Our Acquisition Checklist

Strategic Criteria Financial Criteria

Target 
Acquisition

V Mature, niche products

V Established commercial 
uses

V Growth potential

V Consolidation 
opportunity; clear path 
to leadership

V Barriers to entry

V Strong management and 
track record of 
performance
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V Strong cash flows

V Margin expansion 
potential through 
operating efficiencies

V Modest R&D/CapEx

V Reasonably priced 
acquisition multiples



KMG Overview

Three Business Platforms

Integral to the 
semiconductor 

manufacturing process

Preserve and protect wood 
used for electric power and 

utility infrastructure

Electronic 
Chemicals

Wood Treating 
Chemicals
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Industrial 
Lubricants

Enable optimal valve 
performance and provide 
important safety benefits



Value -Added Product Portfolio

Our Products Represent a Minimal Portion 
of the Overall End Product Cost 

Critical to the 
semiconductor 
manufacturing process

Represent ~1% of the 
cost to manufacture a 
semiconductor chip
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Electronic Chemicals Wood Treating Chemicals

Treating wood extends 
its useful life by decades 
in industrial applications

Represent <5% of the 
cost of a treated wooden 
utility pole

Industrial Lubricants

Essential for optimal 
valve performance and 
safety

Lubricants and 
sealants comprise a 
small portion of valve 
maintenance costs
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Wood Treating Chemicals

Electronic 
Chemicals



Electronic Chemicals Overview

Å Global footprint with facilities in North America, Europe and Asia

Å $266 million in FY15 net sales

Å Specialize in the purification, formulation, blending and packaging of 
value -added chemicals for the semiconductor manufacturing industry

Å Serve many of the worldôs leading semiconductor manufacturers 

Å Strategic growth through consolidation

īCompleted 3 acquisitions since 2008

Å Global manufacturing consolidation in final stages
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Strategic Consolidation: Electronic Chemicals

2008 20132010

Air Products high 
purity wet process 

chemicals 
business

($75M)

General 
Chemicalôs Elec. 

Chemicals 
business

($26M)

OM Groupôs     

Ultra Pure 
Chemicals 

business     

($63M)

V Identified attractive 
market segment 
(HPPC) in broader 
Electronic Chemicals 
market

V Acquisition included 
state -of- the -art 
facilities and leading 
customer base

V Gained leading HPPC 
market share in US

V Transitioned 
production from 4 
facilities to 2

V Increased US capacity 
utilization

V Became first global 
supplier of HPPC

V Attained leading HPPC 
market share in 
Europe

V Restructuring program 
generating significant 
cost -savings/synergies
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Electronic Chemicals
Manufacturing Consolidation Evolution
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2013 & Prior

2016
North America

North America
Dallas, TX

(Toll Manufacturing)
Bay Point, CA

Pueblo, CO

Fremont, CA Hollister, CA

Europe

Pueblo, CO

Milan, IT
(Warehouse)

Hollister, CA

Europe

St. Fromond, FR

St. Chéron, FR

Riddings, UK

Site
OptimizationMilan, IT

(Manufacturing)
Milan, IT

(Warehouse)

St. Fromond, FR St. Chéron, FR

Riddings, UKRousset, FR

Singapore, SG Johor Bahru, MY

Asia

Asia

Singapore, SG Johor Bahru, MY

Rousset, FR



High Purity Process Chemicals: 
$1.5 Billion Dollar Market Opportunity

HPPC: 
$1.5B

KMG is the only global supplier of HPPC

Å Critical materials to semiconductor 

manufacturing

Å Reliably supply semiconductor customers in 

North America, Europe and Asia

Global Electronic Chemicals market = ~$8 billion annually

Å KMG identified high -value segment: High Purity Process Chemicals 

Å HPPC represents 20% (approx. $1.5 billion)

Å Key products sold to semiconductor industry: sulfuric acid, 

hydrofluoric acid, isopropyl alcohol, ammonium hydroxide

Global EC 
Market
~$8B
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Leading HPPC market shares in US and Europe



We are the leading global supplier providing high 
quality chemicals and services to many of the 
worldôs major semiconductor manufacturers
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Leading Customers and Diverse Markets

Data Center Servers

Automotive Internet of Things

Mobile Devices
Memory

PCs



Semiconductor Manufacturing Process 
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Wafer production Semiconductor
packaging & test

Post - fab wafer 
processing

Photomask & wafer 
processing

KMG supplies high purity 
process chemicals and provides 
chemicals management services



Electronic Chemicals Product Breadth
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Etch/Clean/Dry

Deposition

Chemical -
Mechanical 

Planarization
Photolithography

Implant
Copper damascene 
products

Base chemistry
materials

KMGôs high purity 
chemicals are 

used in
multiple steps of 

silicon wafer 
processing

Acids
Solvents

Bases

Custom blends
Performance products
Oxidizers

Adhesion promoters
Developers

Edge bead removers
Photoresist solvents
Photoresist strippers



Favorable Semiconductor Market Dynamics

Å Global semiconductor wafer growth

Å Increasing complexity of 
semiconductor devices drives 
greater HPPC volume usage

Å Ongoing advances in 
semiconductor processing 
technology require ever higher 
chemicals purity

Å Chip miniaturization/mobile device 
proliferation drive demand for 
ultra -pure electronic chemicals

Å Customer fab expansions

ī Expand available market 
opportunity

ī Enhance organic revenue growth
Global Foundriesô semiconductor 

fab in Malta, NY.
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Global Wafer Forecast (MSI): 2014 - 2019

Source: Gartner ( 2015)

CAGR=3.2%


