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Forward Looking Statements

Thispresentationcontainsforward-lookingstatementsthat involverisksand uncertainties,aswell asassumptionghat, if provenincorrect,could
causeDSPFGroup'sresultsand projectionsto differ materiallyfrom those expressedr implied by suchforward-lookingstatements All statements
other than statementsof historical fact may be deemed forward-looking statements, including statementsregarding market expansionof

productsfor new applicationsand our ability to capturea highershareof those markets,marketexpansiorin VolP new shipmentsin SmartVoice
home gatewayand ULEmarkets,and financialguidancefor the fourth quarter of 2018 We do not endorsethe financialforecastsof any analysts
or comment on them if they differ from our own projections Nothing in this presentation should be construedas a profit forecast Past
performanceshouldnot be takenasan indicationor guaranteeof future performance,and no representationor warranty, expressor implied, is
made regarding performance Information, opinions, and estimates containedin this presentationreflect a judgment at its original date of

publication by DSPGroup and are subjectto changewithout notice. We assumeno obligationto update any forward-looking statementsor

financialguidance Risksand uncertaintiesthat could causeactualresultsto differ materiallyinclude delaysin the introduction of new products

slower than expectedchangein the nature of the residential communicationsdomairy our ability to develop and produce new products at

competitivecostsandin a timely manner,includingVolP ,SmartVoiceULEand home gatewayproducts the possibilitythat suchproductsmayfail

to achievebroad market acceptance the anticipated annualdeclineof the seculartelephonymarket and our ability to offset the declinewith

revenuesfrom new products our ability to managecosts and assumptiongertainingto the level of demandfor productsthat incorporateour

technologies Formore information regardingthe risksand uncertaintiesthat could causeactualresultsand projectionsto differ, aswell asrisks
relatingto our businessn general,seethe discussionin the "RiskFactors"sectionof our AnnualReporton Form 10-K for fiscalyear2017 and
other reportsthat DSFGrouphasfiled with the U.S Securitiesand Exchang&€ommissionThisinvestorpresentationis May 6"Q2019
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Growth Initiatives Addressing Burgeoning & Growing Market
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A Market Leader in the Unified Communications Market

STRATEGI
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AUnified Communications (UC) SoC SAM estimated at $150MM
AComprehensive SoC portfolio addressing most of market SKUs

ARecently secured a major desigin with a tier 1 OEM

ARevenues of $39M in 2018, expecting revenue growth to
continue; four year revenue CAGR of 40%+

AlLeading the market with best in class voice engines

AShipping to all top seven networking OEMs
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SmartVoice Leading the Evolution of Voice Ul

AlLeading SoC portfolio solution for enabling voice user interface

ALow power processing, beam forming,-fald voice activation,
bargein, analytics & Al on the edge

STRATEGI AComprehensive portfolio of applicatioasovering smartphones
GROWTH 70% > . - ¢ 2

wearables, hearables, tablets, smart speakers/assistants,
remote-controls and cameras

TARGE

AMarket leader in low power voice processing for smartphones

and tablets
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Smart Home; Driving ULE Connectivity to the Heart of o

AULE provides a differentiated 10T standard that offers superior range, higher
reliability, low power consumption, voice/video and better security than
existing standards

AULE enables natural support for voice activation, HQ audio streaming and
STRATEGI two way voice

GROWTH 1 5% AOrange announced MaiseBonnectegits new Smart Home service based
TARGE on ULE

AProvide onestop shop for loT/ULE solutions that include SoCs and modules
for sensors, SoCs for HGWs and cloud service solutions with partners

AULE Alliance is gaining momentum with >100 alliance members
DSP Group SmartHome Revenues (M $)
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A Legacy Cordless Business that Generates Cash

ALeading market share with >70% of the DECT market

ACordless telephony declining as smartphones take over

Revenue 0 ASolid cash flows funding growth initiatives
Decline 15‘20 /0

Aln 2019, Cordless revenues will be approximately 33% of
sales

wvitech Panasonic & atat
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37%
45%

2012 2013 2014 2015 2016 2017 2018 Q1-2019
H Growth Initiatives Cordless (% of Revenues)

63%

% 40.1%
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Focused on Cash Flows

Free Cash Flows *
Last Five Years (US $)
Total: $48.5M

Total Cash Position as of
March 32Q2019 (US 9$):
$120.1M, No Debt

$9.0M

2015 2016 2017 2018

Cash flows from operations minus Capex
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Shareholder Friendly Approach

Share Buyback @
Last Five Years (US $) @
Total: $53.2M @

2015 2016 2017 2018
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Q2 2019 Quarterly Guidance

(Non GAAP)

Revenues Gross Margins

$28M-$30M 49.0%51.0%

OpEXx BPS

$14.0M$15.5M $0.01-$0.03
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Target Model

NonGAAP Non Non-GAAP Non-GAAP
Revenues Gross GAAP Operating Operating
Margin R&D expenses Margin
I N s s
2018 $117.4M 49.3% 28% 47% 2%

V vV vV vV Vv

0) 0)
Near— S%10%  4e065000  220626%  37%43%  7%13%
term growth

Long 10%15%
term growth
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Key Takeaways

v

v

Reached an inflection point, growth initiatives
expected to account for > 50% of revenues in 201

Exciting position and momentum in three dynamic
industries

Established franchise businesses in three
highly valuable and thriving markets

Financially disciplined, strong balance sheet and
shareholder friendly

Well positioned for significant long term revenue
growth and continued margin expansion in 2019
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