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Forward-Looking Statements

This presentation contains statements that are forward looking within the meaning of the Private Securities Litigation Afofirm
1995. These include statements regarding CBRE®&Gs future grc
financial performance expectations. These statements are estimates only and actual results may ultimately differ fromxiepin. E

to the extent required by applicable securities laws, we undertake no obligation to update or publicly revise any of treedorw
looking statements that you may hear todalplease refer to our second quarter earnings release, furnished on Forky Bur most
recent annual report filed on Form 14K and our most recent quarterly report filed on Form 4D, and in particular any discussion

of risk factors or forward ooki ng st atements therein, which are avaidioabl e
of the risks and other factors that may impact any forwdaobking statements that you may hear today. We may make certain
statements during the course of thi-GAAR efsiemamaii aln, mevahs wcrhe s
regulations. Where required by these regulations, we have provided reconciliations of these measures to what we belidve are t
most directly comparable GAAP measures, which are attached hereto within the appendix.
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The Global Leader in an Expanding Industry

Integrated services to commercial real estate investors and occupiers

Scale And Diversity

A 5.5 billion square feet under
management

A 450+ offices worldwide?

A Serves clients in over 100 countries
A Serves over 90% of the Fortune 100
A Over 85,000 transactions in 2017

Market Leadership
A #1 Leasing

A #1 Property Sales

A #1 Outsourcing

A #1 Appraisal & Valuation

A #1 Property Management

A #1 US Commercial Developer
A $102 billion AUMB

Leading Global Brand
ALipseyds #1 CRE brand for

AOne of the Worldés Most E
awarded byEthispherdnstitute for five straight years

A S&P 500 company since 2006

A Named a FORTUNE Most Admired Real Estate
Company for six consecutive years

See slide 47 for footnotes

CBRE
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CBRE
STRATEGIC
PRIORITIES

Intense Focus on Client Outcomes

Top Talent: Leadership and Production

Premier Platform, Notably Digital & Technology
Scale, Connectivity and Culture

Strategic Investment, Notably M&A and Digital & Tech

Thoughtful, Intensive Cost Management

CBRE
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Why Reorgani ze? Adv abFoaused Str@t8gREGs Cl i ent

1. Streamline lines of responsibility; flatter organization with potential operating efficiencies
2. Elevate most talented executives into most impactful roles
3. Increase financial transparency and accountability

 CBREGs Three Gl oMallomddBejomesses
I

. GLOBAL

' | ADVISORY woR B -2 | | REAL ESTATE

| 'SERVICES VORKELACE | [INVESTMENTS

\
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Where Does CBRE Derive Its Revenue?

Global market leader across virtually all CBRE business lines

Total Fee Revende
$9,409

1009 Development&Othet Deploy institutional capital into real estate development

Capital

Market&

$2,257
80% (24%)

Represent buyers and sellers of real estate; arrange financing

Leasing

60% $2,863 Represent tenants and landlords in leasing transactions
(30%)

40%
Manage Properties (Over 5 billion square feet):
Contractual - Outsourcing 6 manage facilities and projects for occupiers
Sourced :
20% $4,1ﬂ“(:24%) - Property Management & for investor owned property

Investment Management 0 deploy institutional capital into real estate
Provide valuations and mortgage servicing

0%
2017

See slide 47 for footnotes

CBRE

INVESTOR DECK |6



Growing into a Better Balanced and More Resilient Business
Contractual revenues today are larger than the entire company in 2006

Total Fee Revenye
$9,409

Development & Othet

Capital Market3
$2,257 (24%)

Leasing
2,863 (30%
Total Fee Revende $ ( 6)
$3,742
74% of total fee

Development & Othe¥ revenué

Capital Market$
$1,383 (37%)

Contractual Sources
$4,144 (44%)

. Leasing
61% of total $1,479 (40%)
fee revenué

Contractual Sources
$818 (21%)

2006 2017

$ in millions

(%) 0 share of total fee revenue
Note: 2017 fee revenue has been restated by $20M, or 0.2% of total fee revenue, in conjunction with ASC 606. We have not maifeilar restatement for 2006, and fee
revenue for 2006 continues to be reported under the accounting standards in effect for that period.

See slide 47 for footnotes
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CBREG6s Financi al Fl exibility Has | mproved C

($ in millions) 2006 ($ in millions) 2017
4,000 4,000
3,000 3,000
2,000 2,000

1,000 1,000

Debt Maturing in 5 Years Liquidity Debt Maturing in 5 Years Liquidity

Note: As of December 31, 2006 and 2017, respectively. Liquidity is defined as cash and cash equivalents plus unused anraenttha revolving credit facility.
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CBRE Cycle Radard Markets in Balance

Current measures of economic and CRE cycle suggest an extended cycle from here

Q4 2006
(One Year Prior to Start of Downturn)

Transaction
Velocity

Yield Curve

Cap Rate

Stock Market Spread

Valuation

CRE Leverage

REIT
Valuation

PEAK

Occupancy

|\ Rent Growth

Q2 2018

Transaction
Yield Curve Velocity

Stock Market Cap Rate

Valuation ) Spread
CRE
Leverage
REIT
Valuation
PEAK
Occupancy

Rent Growth

CBRE proprietary Cycle Rad&r Commercial Real Estate charts measure relative percentile for each metric at a point in time against the
trailing 16 year history. The outside line represents the highest observed value for each metric over the last 16 yeahe amddle of the

chart represents the lowest observed value.

See slide 50 for footnotes and methodology

Source: Real Capital Analytics, CBEEonometric Advisors, Federal ReserBeAMerrill Lynch, FactSet

CBRE
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Three Structural Tailwinds for Commercial Real Estate Services

1. Outsourcing 06 Occupier Acceptance of Outsourced Commercial Real Estate Services

2. Asset Allocation 9 By Institutional Investors to the Commercial Real Estate Asset Class

3. Consolidation 9 Customers are Driving Consolidation to Global Industry Leaders
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Tailwind 1 & Occupiers of Real Estate Increasingly Turn to Outsourcing
CBRE®Gs mar ket | eading position driven by both organ

A High Barriers to Entry

. 500+
A 5 Year Contracts Typical

A Major
s Accounts
A Facilities Management
A Project Management NS
USAA
A Transactions ) E'ed‘:"”"
A Consulting CREDIT SUISSE ADIENT
DIAGEO =
. MedsStar Health Juﬂllper
C|t| " UnionBank: Canon S
N, .X. DXC.technology
“T" Statoil BRITISH AMERICAN
EY ToBACCO 5§1§]§ﬂ] é,,,
Q MSD 0 MoOTOROLA ﬁAssociated Bank Cyrusﬁé
' 2 > Abbott
i = i Standard o
CardinalHealth . g/" gﬂn&% Chgpte?erd § @ a
# BARCLAYS . A llergan
1990 ) GroupHealth = arar MultiCare £3 GOODFVEAR JCPenney “*
= ] . - s @ 3 BNY MELLON
= Sprint = NISSAN CEDARSSINAI A
Baxter : - _ j
TRAVELERST & LByloSconsWhite g Neste 4| B Rolis-Royce peiEa & Kimberly-Claric
First CRE 1997 1996 2000 2004 2008 2012 2016 2017
Outsourcing 2013
Contract

Norland

CBRE
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Tailwind 2 & Increasing Institutional Ownership of CRE Drives Demand for Services

Institutions are more frequent users of CRE services vs. legacy ownership

Institutional Asset Allocation to Real Estate has Increased Strongly Over Time

10.0%

8.0%

6.0%

4.0%

2.0%

0%

1980 1990 2000 2010 2016

Source: NAIOP, Federal Reserve Board of Governors, The Conference Board, Pension & Investments, Hodes Weill & Associates
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Tailwind 3 & CBRE Holds the Market Leading Position in a Consolidating Industry

CBRE has pursued and won 5 of the 12 mergers noted below (did not bid on other 7)

Notes: Revenues of private companies are estimated; CBRE 2015 gross revenue includes four months of actual gross revetmeeaftquired GWS business while under
our ownership, annualized for illustrative purposes; other public companies are as reported, with Savills revenue traodlatgd Dol | ars. C&Wo6s 2015 r
forma figure to adjust for the acquisitions of Cassidy Turley and DTZ. Figures have not been adjusted for ASC 606.

c BHE INVESTOR DECK |13



