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Disclosures

Safe Harbor

Thispr esent ati on c ednotoakiimsy &ftoartveammecht s. Al |l statements ot he-lookinghsa natsetmeetnetnse n tfso ro fp uhripsotscersi cdaws. Stehditetvarabllooking@atementadncediedirancialr i t | e s
and business projections, including but not limited to revenue, earnings, operating and free cash flows, and business pursuit  s;any statements of the plans, strategies and objectives for future operations; any statements regarding future economic

conditions or performance; any statements of belief; and any statements of assumptions underlying any of the foregoing. Forwa rd-l ooki ng st atements may include the words ®may, ®will,  ®
®anticipate  and other similar words.

Although we believe that the expectations reflected in any of our forward -looking statements are reasonable, actual results coul d differ materially from those projected or assumed in any of our forward -looking statements. Our future financial
condition and results of operations, as well as any forward -looking statements, are subject to change and to inherent risks and uncertainties, such as those disclosed in this presentation. Important factors that could cause our actual results,
performance and achievements, or industry results to differ materially from estimates or projections contained in forward -lookin g statements include, among others, the following:

our business is cyclical and vulnerable to economic downturns and client spending reductions;

dependence on long-term government contracts and uncertainties related to government contract appropriations;
governmental agencies may modify, curtail or terminate our contracts;

government contracts are subject to audits and adjustments of contractual terms;

losses under fixed -price contracts;

limited control over operations run through our joint venture entities;

misconduct by our employees or consultants or our failure to comply with laws or regulations applicable to our business;
maintain adequate surety and financial capacity;

our leveraged position and ability to service our debt and guarantees;

exposure to legal, political and economic risks in different countries as well as currency exchange rate fluctuations;
retaining and recruit key technical and management personnel;

legal and claims and inadequate insurance coverage;

environmental law compliance and adequate nuclear indemnification;

unexpected adjustments and cancellations related to our backlog;

dependence on partners and third parties who fail to satisfy their obligations;

managing pension costs ;

changesto U.S. tax laws;

cybersecurity and data loss; and

changing client demands, fiscal positions and payments.
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Additional factors that could cause actual results to differ materially from our forward  -looking statements are set forth in our most recent periodic report (Form 10 -K or Form 10-Q) filed and our other filings with the Securities and Exchange
Commission. We do not intend, and undertake no obligation, to update any forward -looking statement.

Non-GAAP Measures

This presentation contains financial information calculated other than in accordance with U.S. generally accepted accounting  princi pl es ( ®GAAP ). I n parti c uGAAPfinantidl measuressipch as ndjubted EPSeadjested t h a t
operating income, organic revenue, and free cash flow provide a meaningful perspective on its business results as the company utilizes this information  to evaluate and manage the business. We use adjusted net and operating income to exclude the

impact of prior acquisitions and dispositions. We use free cash flow to represent the cash generated after capital expenditures to maintain our business. Our non -GAAP disclosure has limitations as an analytical tool, should not be viewed as a

substitute for financial information determined in accordance with GAAP, and should not be considered in isolation or as a su  bstitute for analysis of our results as reported under GAAP, nor is it necessarily comparable to non -GAAP performance

measures that may be presented by other companies. A reconciliation of these non -GAAP measures to the most directly comparable GAAP financial measures is found in the attached appendix and in our earnings release on the Investors section of

our Web site at: http://investors.aecom.com .

When we provide our five year projections for non -GAAP measures such as organic revenue growth, adjusted EBITDA, adjusted EPS growth, and free cash flow on a forward -looking basis, the closest corresponding GAAP measure and a
reconciliation of the differences between the non -GAAP expectation and the corresponding GAAP measure is not available without u nreasonable effort due to length of the forecasted period and potential high variability, complexity and low visibility
as to items such as future contingencies, asset impairments and other costs that would be excluded from the GAAP measureint he relevant future period.
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Mike Burke
Chairman & Chief Executive Officer

Randy Wotring
Chief Operating Officer

Troy Rudd
Chief Financial Officer

Mike Burke
Chairman & Chief Executive Officer

All

Subject

Introductions and Safe Harbor Statement

Delivering on Our Vision and Raising OuGrowth
Forecast

Operational Excellence:
Driving Growth and Strong Execution

Financial Update, Backlog Overview and Capital
Allocation Priorities

Closing Comments

Q&A
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Key Takeaways

We areincreasing our five-year adjusted EPS CAGR forecast to 12% + 15% to incorporate the benefits
of our capital allocation policy and growing momentum across our markets

We are delivering industry-leading growth and cash flow as a result of our differentiated business model
and strategy

We are capitalizing on unprecedented recent market opportunities by leveraging the most complete
capabilities in the industry

We are focused on driving stronq profitability, delivering consistent execution and gaining market share
through collaboration

We are committed to creating substantial stockholder value by achieving 2.5x net leverage? by the end of
FY-18, after which we expect to execute stock rep
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Delivering on Our Vision and Raising Our Five -Year Growth Forecast

A Accelerating revenue growth, including 9% organic growth3i n Q4 - Highest intséveral years

A Record full year wins of over $23 billion, driving 11% backlog growth to nearly $48 billion, including
record backlog in our higher-margin DCS and MS segments

Delivered on Key
Objectives A Realized first AECOM Capital property sale for an approximately 30% IRR, plus CS fees; also drove
approximately $500 million of CS wins on projects ACAP is co-developing

A Achieved free cash flow# within our annual guidance range, bringing threeyear cumulative free cash
flow to nearly $2 billion

. . A Increasing our five-year adjusted EPS growth CAGR to 12%+ 15%
Increasing Our Five-
@ Year Growth Forecast 3z

(FY£RW- 22) Expect a 5%+ organic revenue® growth CAGR, a 7%+ adjusted EBITDAgrowth CAGR and $3.5+

billion of cumulative free cash flow*

A Providing significant long-term visibility into intended use of capital
@ Driving Substantial A Committed to achieving 2.5x net leverage? and executing $1 billion stock repurchase program
Stockholder Value '

A Potential over $4 billion of capacity® to deploy to highest and best use over the next five years
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How We Are Different

« We Are Delivering Growth Through Diversified
Market Exposure and Strong Execution

@ We Have Built CompleteDBFO Capabilities That
Create Substantial Differentiation

@ We Have Established Consistent, Industry-Leading
Cash Flow Performance

We Are Committed to a Stockholder -Focused
Capital Allocation Policy
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m Facilities
B Federal / Support Services
B Transportation

Environment / Water

Power / Industrial
QOil & Gas

% of FY-17 Revenue

| Design & Consulting Services

B Construction Services
Management Services

AECOM Capital

% of Rdy Oflncome?

$3,500 +
$2,590 - $2,790
$1,990
—
$695
FY'15 FY'16 FY'17 FY'18E FY'18 - FY'22E

Cumulative Free Cash Flov# (millions)

@B j] 4 Total Debt Reduction

3 o » (since close of URS transaction)
2 o SX Net Leverage? Target
SB j] B Stock Repurchase Authorization



Competitive Advantages Are Providing Long  -Term Visibility

Our Scale and Diversification Is Leading to Larger, More Complex Wins

Recent Large Project Wins

Multi-national San Onofre Nuclear Range Support

j] @ T Pharmaceutical Generation Station( ¢1-17) Services (RSS) qz-17)

Company ( g4- 17)

Large Project Wins >$500M

LRYERE T A Substantial multi-year A Over $1 billion fully- A Long-term $3.6 billion

0 contract to design and integrated nuclear classified win with the U.S.
g build facilities around the decommissioning win Air Force
\ world
2 6©/@ » A Our scale and unique A Selected as a result of our A Highlights the successful

S5 ability to provide turn-key integrated MS, CS and DCS expansion of our leading
8 S infrastructure services capabilities in a single defense capabilities to
w g across the world offering, and industry- deliver sizable, classified

Large Project Wins >$500M < E . . . .

(% of ToF¥ILlFYWLSS) fa leading nuclear expertise projects as a prime

contractor

A=COM
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Highly Exposed to Substantial Funding Initiatives

$200B
$52B

$200B

$6968
$200B

Est abli shed Mar ket Tail wi nds o.

Record transportation -specific ballot initiatives
passed in Nov. 2016, including $120B Measure M in Los
Angeles

California Road Repair and Accountability Act
providing significant transportation funding in one of our
largest markets

Disaster recovery and resilience opportunities
following the hurricanes in the Southeast U.S.

U.S. Department of Defense Fiscal 2018 NDAA
passed in Nov -17

Global nuclear decommissioning and
decontamination opportunities
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ga. Providing Significant Mo ment un

$10.5

olo

XV

$3.5

Q4'17 Q419

Anticipated Quarterly Project Awards under Ballot Measures, billions
(Atlanta, Seattle, San Francisco and Los Angeles)

$15B+ $30B

Growing Integrated Civil Projects to Be Bid In Next 18
Infrastructure Pursuits (leveraging Months (Atlanta, Seattle, San
Shimmick capabilities) Francisco, Los Angeles)
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Poised to Drive Substantial Value for Our Investors

Well Positioned to Drive Industry-Leading Growth in Fiscal 2018 and Beyond

FY-16 FY-17

+\1\%

A We achieved numerous financial and strategic 58
objectives in FY-17, which _se*®
for the coming years

N gRecbrdBackibgd at i o n

A We are increasing our five-year adjusted EPS ﬁ j] 2©/@ ::j] 5@/@ Increased Long-Term
growth forecast to reflect the benefits of our - Adjusted EPS' Forecast
capital allocation policy and improving trends in our
markets

2 i SX Net Leverage? Target

A We are committed to driving substantial
stockholder value by executing on our vision,
delivering growth and prudently allocating capital j] Stock Repurchase

Authorization
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Randall A. Wotrin

Chief Operating Officer

SAN ONOFRE NUCLEAR GENERATING STATION (SONGS)
United States

Generating over 2,000 MWe when operational, the $4.4 billion
decommissioning of the Southern California nuclear plant is one of the
largest such projects ever undertaken in the U.S.



