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This presentation contains statements that are forward looking within the meaning of the Private Securities Litigation ReformAct of 

1995. These include statements regarding CBREõs future growth momentum, operations, market share, business outlook, and 

financial performance expectations. These statements are estimates only and actual results may ultimately differ from them. Except 

to the extent required by applicable securities laws, we undertake no obligation to update or publicly revise any of the forward-

looking statements that you may hear today. Please refer to our third quarter earnings release, furnished on Form 8-K, our most 

recent quarterly report filed on Form 10-Q and our most recent annual report filed on Form 10-K, and in particular any discussion 

of risk factors or forward-looking statements therein, which are available on the SECõs website (www.sec.gov), for a full discussion 

of the risks and other factors that may impact any forward-looking statements that you may hear today. We may make certain 

statements during the course of this presentation, which include references to ònon-GAAP financial measures,ó as defined by SEC 

regulations. Where required by these regulations, we have provided reconciliations of these measures to what we believe are the 

most directly comparable GAAP measures, which are attached hereto within the appendix.

Forward-Looking Statements
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Market Leadership

Å #1 Leasing

Å #1 Property Sales

Å #1 Outsourcing

Å #1 Appraisal & Valuation

Å $98 billion AUM3

Scale And Diversity

Å 5.3 billion square feet under management1

Å 450+ offices worldwide2

Å Serves clients in over 100 countries2

Å Serves over 90% of the Fortune 100

ÅOver 85,000 transactions in 2016

See slide 39 for footnotes

The Global Leader in an Expanding Industry 
I n teg ra ted  se rv i ces  t o  commerc ia l  r ea l  es ta te  i nves to rs  and  occup ie rs

Leading Global Brand

ÅLipseyõs #1 CRE brand for 16 consecutive years

ÅWorldõs most ethical company awarded by 
EthisphereInstitute for four straight years 

Å S&P 500 company since 2006

ÅNamed Americaõs 15th Best Employer (out of 500 
companies) in 2016 by Forbes
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Where Does CBRE Derive Its Revenue? 
Globa l  marke t  l eade r  ac ross  v i r t ua l l y  a l l  CBRE bus iness  l i nes  

Manage Properties (Over 5 billion square feet):

- Outsourcing ðmanage facilities and projects for occupiers

- Property Management ðfor investor owned property 

Investment Management ðdeploy institutional capital into real estate

Provide valuations and mortgage servicing

Total Fee Revenue4, 5

$9,090

See slide 39 for footnotes

Development & Other1 Deploy institutional capital into real estate development

Leasing  
$2,746 (30%)

Contractual 
Sources3

$3,967 (44%)

Represent buyers and sellers of real estate; arrange financing

Represent tenants and landlords in leasing transactions 

Capital Markets2

$2,241 (24%)

TTM Q3 2017
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Contractual Sources3

$818 (21%)

Contractual Sources3

$3,967 (44%)Leasing
$1,479 (40%)

Leasing
$2,746 (30%)

Capital Markets2

$1,383 (37%)

Capital Markets2

$2,241 (24%)

Development & Other1

Development & Other1

Total Fee Revenue4: 
$3,742

Total Fee Revenue4: 
$9,090

2006 TTM Q3 2017

61% of total 
fee revenue5

74% of total fee 
revenue5

See slide 39 for footnotes

Growing into a Better Balanced and More Resilient Business

$ in millions
(%) ðshare of total fee revenue6
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S&P 500 CBRE (Adj. EPS)

Track Record ðHigh -Quality Earnings Growth Materially Outpaced the Market

See slide 40 for footnotes

Source: FactSet, Company filings

Cumulative Adjusted EPS Growth ðCBRE vs S&P 500

2

Whi le  l eve rage  ra t i o1 dec l i ned  t o  1 .2x  i n  2016  f rom 2 .1x  i n  2011
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Robust Liquidity, Long-Dated Debt & Low Leverage Support Opportunistic Investing 

($ in millions) Pro-forma as of September 30, 2017 1, 2, 3 

Global 
Cash

Undrawn 
Revolving 

Credit 
Facility
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Liquidity 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026

Cash Revolving Credit Facility Term Loan A Senior Notes - 5.00% Senior  Notes - 5.25% Senior Notes - 4.875%

3,108

Global Cash

1. Proforma cash is calculated with September 30, 2017 available cash plus borrowings from the new revolver and Term Loan A lessoutstanding term loan balances from the existing credit facilities. 
2. $2,800 million revolving credit facility matures in October 2022. Proforma as of September30, 2017, the revolving credit facility balance was $83million.
3. One percent annual amortization for the Term Loan A if leverage ratio (as defined in the credit agreement) is higher than 2.5x. 
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CBRE is Positioned for Long-Term Growth

1. Services industry with strong structural tailwinds

2. CBRE has:

ü a commanding position with a strong competitive moat

ü realized significant earnings growth over two decades 

ü increased the resiliency of its business mix

Adjusted EBITDA1 CAGR+16% Since 1997

See slide 40 for footnotes
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Three Structural Tailwinds for Commercial Real Estate Services

1. Outsourcing ðOccupier Acceptance of Outsourced Commercial Real Estate Services

2. Asset Allocation ðby Institutional Investors to the Commercial Real Estate Asset Class

3. Consolidation ðCustomers are Driving Consolidation to Global Industry Leaders
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1992 1996 2000 2004 2008 2012 2016 2017

2006
TCC

2013
Norland

2015 
JCI GWS 

1990

First CRE 
Outsourcing 

Contract

500+
Major 

Accounts

ü

ü

Á

Á

Á

Á

Tailwind 1 ðOccupiers of Real Estate Increasingly Turn to Outsourcing 
CBREõs market leading position driven by both organic growth and strategic M&A 
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Tailwind 2 ðIncreasing Institutional Ownership of CRE Drives Demand for Services
I ns t i t u t i ons  a re  more  f r equen t  use rs  o f  CRE se rv i ces  vs .  l egacy  ownersh ip  
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REITs PE Funds Open End Funds

Source: NAREIT, NCREIF, Preqin, and Goldman Sachs Research 

($ billions of equity value)

2007 ð2016 ƶ160+%

Institutional Asset Allocation to Real Estate has 
Increased Strongly Over Time

Source: NAIOP, Federal Reserve Board of Governors, The Conference Board, Pension & Investments, 
Hodes Weill & Associates

Our Customers Hold an Increasing Share of the 
Total Market

0%

2.0%

4.0%

6.0%

8.0%

10.0%

12.0%

1980 1990 2000 2010 2016



INVESTOR DECK   |  12

Tailwind 3 ðCBRE Holds the Market Leading Position in a Consolidating Industry

N o t e s :  R e v e n u e s  o f  p r i v a t e  c o m p a n i e s  a r e  e s t i m a t e d ;  C B R E  2 0 1 5  g r o s s  r e v e n u e  i n c l u d e s  f o u r  m o n t h s  o f  a c t u a l  g r o s s  r e v e n u e  f r o m
t h e  a c q u i r e d  G W S  b u s i n e s s  w h i l e  u n d e r  o u r  o w n e r s h i p ,  a n n u a l i z e d   f o r  i l l u s t r a t i v e  p u r p o s e s ;  o t h e r  p u b l i c  c o m p a n i e s  a r e  a s  
r e p o r t e d ,  w i t h  S a v i l l s  r e v e n u e  t r a n s l a t e d  t o  U S  D o l l a r s .

CBRE has  pu rsued  and  won  5  o f  t he  12  merge rs  no ted  be low  (d id  no t  b i d  on  o the r  7 )
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CBRE Vantage: Industry Leading Suite of Enablement Technology

ÅFocused technology investments further differentiating CBRE and its professionals

ÅCBRE can make impactful investments at a smaller percentage of company spend vs others

CBRE Floored

SaaS Interactive Creation of 3D Floor 
Plans and Virtual Environments

Sample of CBRE Technology Investments 

www.cbre.com/vantage

CBRE Deal IQ Forum Analytics

Leading Predictive Analytics 
Platform

SaaS CRM and Deal 
Management Platform

SIMMS Platform
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Technology Case Study: Smart Building Technology (Energy Services Inc.)

CBREõs over 5 billion square feet of property under management created an advantaged 
position to acquire and monetize a smart building technology leader

Access Control

Lighting

HVAC

Video Surveillance
Fire/Life Safety

Metering

Utility Management

Audio -Visual

Parking

Way Finding

Internet and Wi -Fi

GREAT 
OUTCOMES

Å Lowered operating costs
Å Satisfied occupants
Å Informed management
Å Increased uptime and visibility
Å Reduced capital expenditures

Typical òsmartó buildings become much 
òsmarteró in ways that actually allow for greater 
client satisfaction at a lower cost


