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Disclaimer 

This presentation contains forward-looking statements that are subject to risks and uncertainties. All statements other than statements of historical fact or relating to present 

facts or current conditions included in this presentation are forward-looking statements including any statements of a general economic or industry specific nature. Forward-

looking statements give our current expectations and projections relating to our financial condition, results of operations, plans, objectives, future performance and business. 

You can identify forward-looking statements by the fact that they do not relate strictly to historical or current facts. These statements may include words such as ñanticipate,ò 

ñestimate,ò ñexpect,ò ñproject,ò ñplan,ò ñintend,ò ñbelieve,ò ñmay,ò ñshould,ò ñcan have,ò ñlikelyò and other words and terms of similar meaning in connection with any discussion of 

the timing or nature of future operating or financial performance or other events.  

 

The forward-looking statements contained in this presentation are based on assumptions that we have made in light of our industry experience and our perceptions of historical 

trends, current conditions, expected future developments and other factors we believe are appropriate under the circumstances. As you review and consider this presentation, 

you should understand that these statements are not guarantees of future performance or results. They depend upon future events and are subject to risks, uncertainties (many 

of which are beyond our control) and assumptions. Although we believe that these forward-looking statements are based on reasonable assumptions, you should be aware that 

many factors could affect our actual future performance or results and cause them to differ materially from those anticipated in the forward-looking statements. Certain of these 

factors and other risk factors are discussed in the Companyôs annual report on Form 10-K for the year ended December 31, 2012 and in the Companyôs other filings with the 

U.S. Securities and Exchange Commission and include, but are not limited to:  (i) our ability to consummate the share repurchase and debt refinancing announced in May 

2013; (ii) our ability to keep pace with rapid developments and change in our industry and provide new services to our clients; (iii) competition with in our industry; (iv) disclosure 

of unauthorized data and security breaches that expose us to liability, litigation and reputational damage; (v) failures of our systems or systems of our third party providers; (vi) 

our inability to expand our market share in existing markets or expand into new markets; (vii) our ability to identify acquisition, joint venture and partnership candidates and 

finance or integrate businesses, services or technologies that we acquire; (viii) failure to comply with applicable requirements of Visa, MasterCard or other payment networks; 

(ix) changes in payment network rules or standards; (x) our ability to pass fee increases along to merchants; (xi) termination of sponsorship or clearing services provided to us; 

(xii) increased attrition of our merchants, independent sales organizations, or ISOs, or referral partners; (xiii) inability to successfully renew or renegotiate agreements with our 

clients or ISOs; (xiv) reductions in overall consumer, business and government spending; (xv) fraud by merchants or others; (xvi) a decline in the use of credit, debit or prepaid 

cards; (xvii) consolidation in the banking and retail industries; and (xviii) the effects of governmental regulation, changes in laws and outcomes of future litigation or 

investigations.  Should one or more of these risks or uncertainties materialize, or should any of these assumptions prove incorrect, our actual results may vary in material 

respects from those projected in these forward-looking statements. No representations or warranties are made by the Company or any of its affiliates as to the accuracy of any 

such statements or projections. 

 

Any forward-looking statement made by us in this presentation speaks only as of the date of this presentation. Factors or events that could cause our actual results to differ 

may emerge from time to time, and it is not possible for us to predict all of them. We undertake no obligation to publicly update any forward-looking statement, whether as a 

result of new information, future developments or otherwise, except as may be required by law. 

 

The Company advises investors to read the Companyôs annual report on Form 10-K for the year ended December 31, 2012 and the Companyôs other filings made thereafter 

with the SEC; copies of which may be obtained on the Companyôs website at ww.vantiv.com under ñInvestorsò or the SECôs website at www.sec.gov. 
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Card Issuer 

Processing 

Merchant 

Acquiring 

Network  

Services 

VComprehensive provider across the value chain 

VSingle proprietary technology platform 

VIntegrated business model 

VServe large and small merchants and financial institutions 

A Leading Integrated Payment  

Processor in the U.S. 
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Market Leadership 

Vantiv is well positioned as a market leader 

Merchant Services Financial Institution Services 

#3 ÂRanked U.S. Merchant Acquirer 

in Total Transactions1 

#1 ÂRanked U.S. Merchant Acquirer 

in PIN Debit transactions1
 

#2 ÂRanked U.S. Merchant Acquirer  

in Transaction Growth (2010-2011)1  

9% ÂMarket Share in the U.S. based 

on number of Financial 

Institution customers 

1,350 ÂFinancial Institution 

relationships across the U.S. 

Source: The Nilson Report, March 2011, 2012, and 2013, Issues 967, 990, and 1,013, respectively 

¹ Purchase transactions represent number of transactions and include all general purpose credit, debit and prepaid card transactions, including signature and PIN debit; First Data includes Citi, SunTrust and 

Sovereign. Vantiv numbers are not Pro Forma for NPC acquisition.  
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Superior Business Model Drives 

Competitive Advantages  

Comprehensive 

Suite of Payment 

Processing Services 

Vantivôs integrated business model provides services across the value chain 

Deep and Diverse 

Distribution 

Channels 

Single,  

Proprietary 

Technology 

Platform 
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Differentiated Technology Platform 

Leverages our Scale 

Proprietary Integrated Secure Scalable 
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Single Point 

of Service 

Ease of 

Connection 

and Delivery 

Ability to 

Innovate 

Value Added 

Information 

Solutions 

Operating 

Leverage 

A
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VEfficient service 

delivery 

VSeamless 

delivery and 

maintenance 

VFaster 

innovation and 

time to market 

VSuperior 

functionality and 

data analysis 

VBest-in-class 

cost structure 

and profitability¹ 

Single Technology Platform  

¹ Best-in-class refers to the publicly traded peer group of Global Payments, Heartland Payment Systems, and TSYS    
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Broad and Comprehensive Suite of 

Service Offerings  

 

Credit/Debit 

Acquiring 

E-Commerce Prepaid/ 

Gift Card 

Mobile 

Commerce 

Loyalty/

Rewards 

Card & ATM 

Processing Network 

Services 

Customer Service 

Support 

Data Capture 

& Analytics 

Reporting 

Tools 

Connectivity Security & Risk 

Management 

Advisory 

Integrated 

Offerings 

Across the 

Value Chain 

Serving 

Clients of All 

Types and 

Sizes 

Provided 

Through a 

Single 

Platform 
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Strong Sales and Distribution Across 

Multiple Channels 

Merchant Services Financial Institution Services 

Direct 

Sales 

Teams 

Indirect 

Sales 

Channels 

National /Mid-Market 

Telesales 

Regional  

Independent Sales 

Organizations 

Merchant Banks 

VARs/Dealers 

Target Merchants with 
>$3mm in annual volume  

Target Merchants with 
<$3mm in annual volume  

Target Merchants with 
<$250k in annual volume  

~300 ISOs 

~1,000 Referral Branches 

Target Merchants in 
strategic verticals 

Relationship Managers 

Sales Engineers 

Dedicated Marketing 

Core Bank Processors 

Bank Associations 

VARs/Partners 

ñFeet on the Streetò sales 
force with regional focus 

Actively outreaches to target 
customers 

Product and solution 
specialists 

60+ relationships with core 
processors 

NAFCU, state organizations 

White label solutions for 
strategic partnerships 
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Focused on Fast Growing and Highly 

Profitable Market Segments 

Differentiated 

Offerings 

Emerging  

Segments 

Channels & 

Geographies 

Vertical & 

Sector-

Specific 

Solutions 

Value 

Added 

Resellers 

Merchant 

Banks 

Prepaid eCommerce 
Mobile 

Solutions 

Open 

Processing 

Architecture 

Data 

Analytics & 

Marketing 

Security  

& Fraud 

Services 

Alternative 

Payments & 

Loyalty 

Domestic & 

International 



10 

Financial Highlights 

Â Strong transaction growth 

Â Recurring transaction fee revenue 

Strong  

Business Model 

Significant  

Operating 

Leverage 

High  

Cash Flow 

Â Integrated business on a single platform  

Â Strong scale efficiencies 

Â Best-in-class margins¹ 

Â High free cash flow conversion 

Â Low capital requirements 

Â Enables investment in growth 

Stable and 

Predictable 

Â Stable revenue growth and diverse customer base 

Â Resilient business with high visibility and predictability 

Â Long-term contracts with high customer retention rates 

¹ Best-in-class refers to the publicly traded peer group of Global Payments, Heartland Payment Systems, and TSYS    
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First Quarter 2013 and Full Year 2012 

Milestones 

Transactions 

(growth) 

1Q 2013 Performance 

Total Net Revenue 

(growth) 

Adjusted EBITDA 

(margin) 

Pro Forma Adjusted 

Net Income  

(growth) 

Note: Growth is year over year 

3,974 
18% 

Pro Forma Adjusted 

Net Income Per Share 

$273 
17% 

$125 
46% 

$67 
59% 

$0.31 

Full Year 2012 Performance 

15,362 
19% 

$1,023 
18% 

$510 
50% 

$260 
41% 

$1.22 


