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Forward-Looking Statements

This presentation contains forward-looking statements and information. These forward-looking statements, which in many instances can be

identified by words |like Acould, 6 Amay, o dAwill, o0 fAshipur dp os dikexPeci
other comparable words, regarding future or contemplated results, performance, transactions, or events, are based on MarkWest Energy Partners,
L.P. (AMarkWestodo and the fAPartnershipd) current i nf or ma tiipaentjal effectp e c t

on MarkWest. Although MarkWest believes that the expectations reflected in the forward-looking statements are reasonable, it can give no
assurance that such expectations will prove to be correct, and actual results, performance, distributions, events or transactions could vary
significantly from those expressed or implied in such statements and are subject to a number of uncertainties and risks.

Among the factors that could cause results to differ materially are those risks discussed in the periodic reports filed with the SEC, including

Ma r k WeAsirtud Report on Form 10-K for the year ended December 31, 2012 and its Quarterly Report on Form 10-Q for the quarter ended

March 31, 2013. You are urged to carefully review and consider the cautionary statements and other disclosures, including those under the
heading ARi sk Factors, 0 made in those document s. I f arces, ooifunderlyieg u n ¢
assumptions prove incorrect, it could cause actual results to vary significantly from those expressed in the presentation, and Ma r k W ebsisinéss,
financial condition, or results of operations could be materially adversely affected. Key uncertainties and risks that may directly affect Ma r k We s t

performance, future growth, results of operations, and financial condition, include, but are not limited to:
0 Fluctuations and volatility of natural gas, NGL products, and oil prices;
A reduction in natural gas or refinery off-gas production which MarkWest gathers, transports, processes, and/or fractionates;
A reduction in the demand for the products MarkWest produces and sells;
Financial credit risks / failure of customers to satisfy payment or other obligations under Ma r k W ecentratts;
Effects of Ma r k Wedsbt ahdsother financial obligations, access to capital, or its future financial or operational flexibility or liquidity;
Construction, procurement, and regulatory risks in our development projects;
Hurricanes, fires, and other natural and accidental events impacting Ma r k W eoperafioss, and adequate insurance coverage;
Terrorist attacks directed at MarkWest facilities or related facilities;
Changes in and impacts of laws and regulations affecting MarkW est operations and risk management strategy; and
Failure to integrate recent or future acquisitions.
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Non-GAAP Measures

Distributable Cash Flow, Adjusted EBITDA, and Net Operating Margin are not measures of performance calculated in accordance with GAAP, and should not be
considered separately from or as a substitute for net income, income from operations, or cash flow as reflected in our financial statements. The GAAP measure
mostdirectly comparable to Distributable Cash Flow and Adjusted EBITDA is net income (loss). The GAAP measure most directly comparable to Net Operating

Margin is income (loss) from operations.

In general, we define DCF as net income (loss) adjusted for (i) depreciation, amortization, impairment, and other non-cash expense; (ii) amortization of deferred
financing costs and discount; (iii) loss on redemption of debt net of current tax benefit; (iv) non-cash (earnings) loss from unconsolidated affiliates; (v) distributions
from (contributions to) unconsolidated affiliates (net of affiliate growth capital expenditures); (vi) non-cash compensation expense; (vii) non-cash derivative activity;
(viii) losses (gains) on the disposal of property, plant, and equipment (PP&E) and unconsolidated affiliates; (ix) provision for deferred income taxes; (x) cash
adjustments for non-controlling interest in consolidated subsidiaries; (xi) revenue deferral adjustment; (xii) losses (gains) relating to other miscellaneous non-cash
amounts affecting net income for the period; and (xiii) maintenance capital expenditures, net of joint venture partner contributions. We define Adjusted EBITDA as
net income (loss) adjusted for (i) depreciation, amortization, impairment, and other non-cash expense; (ii) interest expense; (iii) amortization of deferred financing
costs; (iv) loss on redemption of debt; (v) losses (gains) on the disposal of PP&E and unconsolidated affiliates; (vi) non-cash derivative activity; (vii) non-cash
compensation expense; (viii) provision for income taxes; (ix) adjustments for cash flow from unconsolidated affiliates; (xX) adjustmentrelated to non-guarantor,
consolidated subsidiaries; and (xi) losses (gains) relating to other miscellaneous non-cash amounts affecting net income for the period. We generally define
Operating Income before ltems Not Allocated to Segments as (i) revenue, excluding derivative gains and losses and adjusted for certain revenue deferral
adjustments less; (i) purchased product costs, excluding derivative gains and losses less; (iii) facility expenses, adjusted for certain non-cash items not allocated to
segments and certain interest payments allocable to the segments less; ( iv) the portion allocable to non-controlling interests.

Distributable Cash Flow is a financial performance measure used by managementas a key componentin the determination of cash distributions paid to
unitholders. We believe distributable cash flow is an important financial measure for unitholders as an indicator of cash return on investment and to evaluate
whether the Partnership is generating sufficient cash flow to support quarterly distributions. In addition, distributable cash flow is commonly used by the investment
community because the market value of publicly traded partnerships is based, in part, on distributable cash flow and cash distributions paid to unitholders.

Adjusted EBITDA is a financial performance measure used by management, industry analysts, investors, lenders, and rating agen cies to assess the financial
performance and operating results of the Partnershipds o nmovidesupefubinfamatioate s oper
investors for trending, analyzing, and benchmarking our operating results from period to period as compared to other companie s that may have different financing

and capital structures.

Net Operating Margin is a financial performance measure used by managementand investors to evaluate the underlying baseline operating performance of our
contractual arrangements. Management al so uses Net Oper apurposgsoipmmniggand t o eval
forecasting.

Please see the Appendix for reconciliations of Distributable Cash Flow, Adjusted EBITDA, and Net Operating Margin to the most directly comparable GAAP

measure. Q
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Key Investment Considerations

Quarterly Distribution
Growth of 232%
Since IPO
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MarkWest Assets: Expansion and Diversification
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Largest processor and fractionator in the Marcellus Shale with over 1.6 Bcf/d of processing
Liberty capacity and 60,000 Bbl/d of fractionation capacity. Growing to 3.3 Bcf/d of processing capacity
and 175,000 Bbl/d of fractionation capacity by the end of 2014

Developing a leading position in the southern core of the Utica Shale with 185 MMcf/d of
Utica processing capacity. Growing to over 900 MMcf/d of processing capacity and 100,000 Bbl/d of
fractionation capacity by the end of 2014

Northeast Largest processor and fractionator in the southern Appalachian Basin

Best-in-class midstream services in the Granite Wash, Haynesville, Woodford and Eagle Ford
Shales and have over 1.6 Bcf/d of gathering capacity and 817 MMcf/d of processing capacity

@

Southwest




U.S. Shale Plays are Driving Natural Gas Supply

AEIA data concludes that natural U.S. dry natural gas production trillion cubic feet per year
gas supply will increase by 2013

approximately 25 percent by 35 i
2030 driven primarily by
increased demand by power |
generation and transportation
sectors. Essentially all of the e
supply increase will be met by

30

48%
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ABy 2030 shale gas production
will increase by 65% and will 15
account for 48% of total U.S. Non-associated Tight gas

natural gas supply offshore
10 Alaska

AResource plays will continue to Coalbed methane
drive midstream investment for i
decadesto come and Non-associated
MarkWest will continue to focus
our investmentsin these areas 1990 1995 2000 2005 2010 2015 2020 2025 2030

Source: U.S. Energy Information Administration, Annual Energy Outlook 2013 Early Release
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U.S. Shale Play Volume Growth

The Marcellus Shale is the largest producing gas field in North America
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Commitment to Resource Plays

Capital i1 nvestments and acquisitions
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Distribution Growth Since IPO

232% Distribution Growth since IPO in May 2002 (12% CAGR)
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OPERATIONAL UPDATE

JOHN MOLLENKOPF
Senior Vice President, Chief Operating Officer



Operational Overview and Philosophy

AOverview

Constructing midstream infrastructure to support 6 Bcf/d of capacity by the end
of 2014

Assets serve many of the most economical resource plays including the
Marcellus and Utica

APhilosophy

Efficient and
Reliable
Facilities

Safety and

Exceptional
Customer
Service

Environmental

Provide
> Excellence

Efficient
Project
Execution

Focus on
Growth




Growth Driven By Customer Satisfaction

MarkWest has received the top rating in three of the last four
EnergyPoint Research surveys
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Processing Capacity Growth

18 Processing Plants to be completed in 2013 and 2014

Million cubic feet per day
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Significant Growth Requires a Hi

cul ture focused on
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2013 Operating Income by Segment

2013 Forecasted Segment Operating Income 2013 Segment Forecasted Operating Income
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Southwest Segment

Key Considerations 3
> We maintain best-in-class midstream services 2013

in the Granite Wash, Haynesville, Woodford Forecasted

and Eagle Ford Shales Segment

Operating

> Recently expanded position in Granite Wash Income

through $245 million acquisition
> East Texas system overlays the Areas of Oklahoma, Texas, and New Mexico

Operation

rich Haynesville core and we
recently completed a 120 MMcf/d
processing expansion

Resource Plays Granite Wash, Haynesville Shale, Woodford
Shale, Eagle Ford Shale, Cotton Valley,
Travis Peak, Petitt, Permian Basin

Gathering 1.6 Bcf/d capacity
Woodford
Shale  Tulsa Office Fractionation 29,000 Bbl/d capacity
Granite Wash~_ ' : :
Formation °® Processing 817 MMcf/d capacity
(]
Betel S Transportation 1.5 Bcf/d transmission capacity
® © D W Haynesville/Bossier
® ¢  shae
/ Under Construction
Permian Basin @ * . . . .
Processing 200 MMcf/d processing facility in Granite
[ i i
Eagle Ford Shale / Houston Office Wash
120 MMcf/d processing facility in Woodford
Shale with Centrahoma Joint Venture




Northeast Segment

Key Considerations

> We are the largest processor of natural
gas and fractionator of natural gas liquids
in the southern Appalachian Basin

> We have operated vertically
integrated gas processing,

fractionation, storage, and H{ Appalacian
marketing in the Northeast \ Gl

* Customer Satisfaction
for nearly 25 years T

° Pittsburgh Office

Antrim ——
Shale

Cadiz Office «---seeveer % *

Huron/Berea
Shale

&
¥ ) 3

Forecasted
Segment
Operating
Income

Areas of
Operation

Kentucky, West Virginia, Michigan

Resource Plays

Appalachian Basin, Huron/Berea Shale,
the Niagaran Reef

Processing 652 MMcf/d capacity
Fractionation 24,000 Bbl/d capacity
NGL Marketing ~ NGL marketing by truck, rail and barge
& Storage . :
285,000 Bbl NGL capacity with access to
over 900,000 Bbls of propane storage
Transportation 250 mile crude oil transmission pipeline




Liberty Segment

Key Considerations

> Operate fully integrated
gathering, processing,

marketing operations

> We are the largest processor of
natural gas and fractionator of natural
gas liquids in the Marcellus Shale

we
2013

Forecasted
Segment
Operating
Income

fractionation, storage and

Areas of
Operation

Southwest and Northwest Pennsylvania and
northern West Virginia

Resource Plays

Marcellus Shale

Utica
Shale

Marcellus ——= t

Shale G
N

Huron/Berea
Shale

Gathering 855 MMcf/d capacity
Processing 1.6 Bcf/d cryogenic capacity
Fractionation 60,000 Bbl/d C3+ capacity

l Pittsburgh Office

NGL Marketing &
Storage

NGL Marketing by truck and 200 railcar facility
90,000 Bbl NGL storage capacity with access
to over 900,000 Bbls of propane storage

Under Construction

Processing

1.7 Bcf/d cryogenic capacity

Fractionation

115,000 Bbl/d de-ethanization capacity

NGL
Transportation

Extensive NGL gathering system with access

to purity ethane projects




Utica Segment

Key Considerations

> We are developing a leading position in the 2013
southern core of the highly prospective Foéee‘;a;teen‘i
Utica Shale Operating

Income
> We have partnered with The Energy &
Minerals Group (EMG) to develop fully
integrated gathering, processing, gfjr;‘i’;n Eastern Ohio
fractionation, storage and marketing Resource Plays  Utioa Shale
operatlons Gathering 185 MMcf/d capacity
Processing 185 MMcf/d capacity
Under Construction
Processing 800 MMcf/d cryogenic capacity

™ 200 MMcf/d at Cadiz Complex
™ 600 MMcf/d at Seneca Complex

Fractionation 100,000 Bbl/d C2+ capacity

NGL Extensive NGL gathering system,

Transportation interconnects to TEPPCO and ATEX pipelines

Marketing Large scale rail and truck loading in Harrison
County, Ohio




