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Investor Summary
1. Market leading predictive analytics provider supporting U.S. dealers
2. High growth business in large addressable market
3. Complements and strengthens our automotive franchise
4. Significant synergistic opportunities that enhances ability to improve
organic revenue growth
5. Highly leveragable model with clear path to near-term EBITDA ramp
6. Allows us to maintain capital capacity to execute buyback program
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Acquisition of automotiveMastermind significantly
strengthens our automotive franchise
• automotiveMastermind is a market leader providing auto dealers in the U.S.
with online tools, predictive analytics and marketing services to help drive new
sales
• The acquisition of Mastermind complements IHS Markit in the following areas:
> Expands our automotive sales and marketing business from the OEMs to the
dealer market and expands our overall addressable autos market
– Improves positioning to benefit from the growing need for better intelligence as
competition for market share increases
– Half of the $20bn advertising spend and the $50bn of incentive spend for new vehicles
is actioned on the dealer floor

> Its close connection to both IHS Markit Automotive and CARFAX core data
assets and customers will create significant synergy opportunities
– Enhanced new product development: digital audience activation and new conquest
tools
– International expansion opportunities
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Financial Overview
Acquisition Overview
• Acquired ~78% for purchase price of ~$392m with potential to increase up to ~$435m
• Remaining 22% currently owned by management and employees and will be acquired over
the next 5 years based on valuation tied to underlying EBITDA performance
Financial Profile Estimates
• Near-term focus is continued investment in the business to support growth
• 2017, 2018, and 2019 revenue of ~$50m, ~$80m, and ~$125m respectively
• Revenue forecasts supported by current growth trajectory and robust backlog and pipeline
• Single digit adjusted EBITDA margin expected in 2018, ~25% adj. EBITDA margin in 2019
Business model characteristics
• Predictive analytics intensive
• Highly recurring revenue model
• Early innings of penetrating large and fragmented market (~17,500 new U.S. car dealers)
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Mastermind will extend our auto value chain and
connect with IHS Markit Auto and Carfax
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New vehicle sales &
marketing

Used vehicle sales &
repair

• VIO and aftermarket forecasts

Product planning
Benchmarking
Volume planning
Fuel economy compliance
Supplier Business Dev.
• Sales reporting & analysis
• Audience & measurement

Strategy & Product
Planning

aMM

• Dealer CRM profiling and
activation
• Online retail
• Tier 3 digital marketing for CRM
and conquest
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New Vehicle Sales &
Marketing

• Recall

• Vehicle history
• Used car listings
• myCARFAX
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Used vehicle lifecycle

Forward-looking statements
This presentation contains “forward-looking statements” within the meaning of the federal securities laws, including Section 27A of the Securities Act of 1933, as amended, and Section 21E of
the Securities Exchange Act of 1934, as amended. In this context, forward-looking statements often address expected future business and financial performance and financial condition, and
often contain words such as “expect,” “anticipate,” “intend,” “plan,” “believe,” “seek,” “see,” “will,” “would,” “target,” “aim” and similar expressions, and variations or negatives of these words.
Without limiting the generality of the foregoing, forward-looking statements contained in this presentation may include the expectations of management regarding plans, strategies, objectives
and anticipated financial and operating results of IHS Markit. IHS Markit’s estimates and forward-looking statements are mainly based on its current expectations and estimates of future events
and trends, which affect or may affect its businesses and operations. Although IHS Markit believes that these estimates and forward-looking statements are based upon reasonable
assumptions, they are subject to several risks and uncertainties and are made in light of information currently available to IHS Markit. These and other forward-looking statements are not
guarantees of future results and are subject to risks, uncertainties and assumptions that could cause actual results to differ materially from those expressed in any forward-looking statements.
Important risk factors that may cause such a difference include, but are not limited to, risks associated with the integration of the AutomotiveMastermind acquisition and those risks
discussed in IHS Markit’s filings with the US Securities and Exchange Commission (the “SEC”). IHS Markit’s SEC filings are available at www.sec.gov or on the investor relations section of its
website, www.ihsmarkit.com. However, those factors should not be considered to be a complete statement of all potential risks and uncertainties. Other factors may present significant
additional obstacles to the realization of forward-looking statements. Consequences of material differences in results as compared with those anticipated in the forward-looking statements
could include, among other things, failure to achieve the expected benefits of the AutomotiveMastermind acquisition, business disruption, operational problems, financial loss, legal
liability to third parties and similar risks, any of which could have a material adverse effect on IHS Markit’s consolidated financial condition, results of operations, credit rating or liquidity. IHS
Markit does not assume any obligation to publicly provide revisions or updates to any forward-looking statements, whether as a result of new information, future developments or otherwise,
should circumstances change, except as otherwise required by securities and other applicable laws. You are cautioned not to place undue reliance on these forward-looking statements, which
speak only as of the date of this presentation. All forward-looking statements are qualified in their entirety by this cautionary statement.
Non-GAAP measures
This presentation includes non-GAAP measures, such as adjusted EBITDA. Non-GAAP financial information is presented only as a supplement to IHS Markit’s financial information
based on GAAP. Non-GAAP financial information is provided to enhance the reader’s understanding of the financial performance of IHS Markit, but none of these non-GAAP financial
measures are recognized terms under GAAP and should not be considered in isolation from, or as a substitute for, financial measures calculated in accordance with GAAP. Definitions of IHS
Markit non-GAAP measures to the most directly comparable GAAP measures are provided with the schedules to the most recent IHS Markit quarterly earnings release and are available on
IHS Markit’s website (www.ihsmarkit.com).
This presentation also includes certain forward looking non-GAAP financial measures. IHS Markit is unable to present a reconciliation of this forward looking non-GAAP financial information
because management cannot reliably predict all of the necessary components of such measures. Accordingly, investors are cautioned not to place undue reliance on this information.
IHS Markit uses non-GAAP measures in its operational and financial decision making, and believes that it is useful to exclude certain items in order to focus on what it regards to be a more
reliable indicator of the underlying operating performance of the business and its ability to generate cash flow from operations. As a result, internal management reports used during monthly
operating reviews feature non-GAAP measures. IHS Markit also believes that investors may find non-GAAP financial measures for IHS Markit useful for the same reasons, although investors
are cautioned that non-GAAP financial measures are not a substitute for GAAP disclosures.
Non-GAAP measures are frequently used by securities analysts, investors and other interested parties in their evaluation of companies comparable to IHS Markit, many of which present nonGAAP measures when reporting their results. These measures can be useful in evaluating IHS Markit’s performance against its peer companies because it believes he measures provide users
with valuable insight into key components of GAAP financial disclosures. However, non-GAAP measures have limitations as an analytical tool. Non-GAAP measures are not necessarily
comparable to similarly titled measures used by other companies. They are not presentations made in accordance with GAAP, are not measures of financial condition or liquidity and should
not be considered as an alternative to profit or loss for the period determined in accordance with GAAP or operating cash flows determined in accordance with GAAP. As a result, you should
not consider such performance measures in isolation from, or as a substitute analysis for, results of operations as determined in accordance with GAAP.
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