EQUINIX

Introduction to Equinix

Investor Relations

As of 4Q16 reported results
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Public Disclosure Statement

A Forward-Looking Statements

i Except for historical information, this presentation contains forward-looking statements, which
i nclude words such as fibel iTeesedoward-foekingsiatemepta t e
i nvol ve risks and uncertainties that may caus
those expressed or implied by these statements. Factors that may affect E g u i mesutiHase
summarized in our annual report on Form 10-K filed on February 27t, 2017 and our quarterly
report Form 10-Q filed on November 4, 2016.

A Non-GAAP Information

I This presentation contains references to certain non-GAAP financial measures. For definitions
of terms including, but not I imited to, AnCas
AAdjusted EBI TDA, 0 AFunds From Operations, O
AAdj usted Net Operating I ncome, 0 andGAAP det ai
financial results presented in this presentation and the corresponding GAAP measures, please
refer to the supplemental data and the appendix of this presentation.
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Agenda

(v Introduction to Equinix
Operating and Financial Highlights

Supplemental: Financial and Operating Data
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Why Invest in EQIX?

‘ Secular Trends

Differentiated Global Platform

Network and Cloud Density

Customer Ecosystems

Operational Excellence

Proven Track Record of Growth

‘ Compelling Development Economics
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Equinix Plays at the Intersection of the Greatest
Technology Trends

$1.2T

Spending on Digital
Transformation in 2017
IDC 2/17

Business IoT

IT Systems

3rd biggest obstacle to

achieving transformation.
MIT Sloan

$186B

Digital Advertising
eMarketer 4/16

3 7 % rise in digital

revenues anticipated by CIOs by
2020

Spend in 2017
Gartner 1/17

$1.9T

Retail e-commerce
in 2016, expected

895%0

ENTs will use multi-
2020 from Dlgltgl Business, clouds by 2018 to double by 2020
almost 2x what is was in 2015 IDC 11/16

eMarketer 8/16

Gartner 6/16 _

ENT revenue in

Gartner 6/16

Enterprise
Monthly Active Social Media Hardware, Connected App Usage Data Created & Cloud Services
IP Traffic Users Software & Devices Sessions Stored in DCs Spending

109EB

YoY: z 22%

Connectivity

$1.1T

z 4%

3.4B

z 31%

370EB

z 47%

Note: All figures are based on the latest reports for 2017 unless stated otherwise. Sources: Cisco GCI, eMarketer, IDC, Gartner, Flurry, Statista, Mary Meeker

$247B

z 18%
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Platform Equinix”

The place Where Opportunity Connects™

AThe leading global premium colocation provider with network and cloud dense facilities in major metros

AConnects more than 8,500+ companies directly to their customers and partners through cross connects and
the largest digital exchanges in the world

A Differentiated global platform with over $17 billion of invested capital @

ADemand driven by secular growth in data traffic from mobile, social, cloud, big data and Internet of Things
ANetwork dense: 1,400+ networks, cloud dense: 2,700+ cloud/IT service providers

HFEI SINKI

ecosy&tems 230k  cross connects

CH!CAGO ® S BOZTON OSAKA
SILICON DENVER s ® @ :~DUSSELDORF : TOKYO
VALLEY e ¥ NEW YORK “@® FRANKFURT @ WARSAW
> ATLANTA PHILADELPHIA PARIS @ 5 MUNICH SHANGHAI @
WASHINGTON, DC
LOS ANGELES DALLAS GENEVA@

® HONG KONG

global reach &cd“hS|steﬁey 5 eontnen

®) SINGAPORE
») JAKARTA*

anb@i*h | g h q u al |ty 99. 9999% availability

SAO PAULO SVDNEY

MELBOURNE @
® Equinix Locations

* Partner Data Center

(1) As of 4Q16
(2)$17 Billion includes Verizon Data Center asset acquisition expected to close mid-2017
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Cultivating and curating ecosystem growth
Curating ecosystems remains a strategic priority Peering

Z 10%

E-Trading
z 19%

Community

Interconnection Density

Clusters
Ad-IX G

G o Number of Cross Connects
Individual Year Over Year Growth

Conceive | Capture | Cluster | Curate

Diversity of Participants

Based on Q4 16 data
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Marketplace of Customers

Equinix brings together a diverse ecosystem of participants to exchange commerce, insights and ideas

Service Provider Recurring Revenues Growth

Cloud  wicwosoft Azure amazon Recurring Revenues by vertical indexed to Q1 2013
j"le"g;qg A servicenow 2 9 %
Zétta e CAGR: 2013-16
Content BrightRoll Bﬂzm}m 150/ Enterprise: 20%
............. 0

& Spotify LR priceline.con
Network €

- Fd e
Level® |\, ™

Enterprise

=((

24%

. ) Network: 11%
Financial

NAspagomx MorganStanley chi-X

[ n— Bloomberg 18%

9%
8%

Financial:

Content:

Enterprise ZzSatalyst
crowellrgmoring TRyder: 1 4%
Valmet > IN-rRAMI 2013 2014 2015 2016

RRRRRRR

Customer mix based on Q4 16 data CAGR = 2013 - 2016; Includes only customer MRR
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http://www.chi-x.com/default.asp
http://www.zetta.net/index.php
http://www.ingrammicro.com/

Equinix Global Platform ©

Equinix offers broad geographic reach and significant scale within each region

AMERICAS

15 metros
56 IBXs
b+ TORONTO
®
CHICAGO @
SILICON DENVER ® _® BOSTON
by @ @¥ New York
" ATLANTA | PHILADELPHIA
NC @ = WASHINGTON, DC
LOS ANGELES S

® MAM

RIO DE JANEIRO

® Equinix
* Partne

SAC PAULO
P
®

18 metros
651BXs
® HELSINKI
MANCHESTER {9 sTocgiont
DUBLIN AMSTERDAM
TLONDON ¢
e % DUSSELDORF
V@ FRANKFURT @WARSAW
PARIS ® o @MNICH
®
GENEVA®
@ SOFIA
@ ISTANBUL

ZURICH MILAN

° Continents ° Countries ° Metro Areas @ Data Centers 2

ASIA-PACIFIC
8 metros
29 1BXs

OSAKA
TOKYO

®®
SHANGHAI* ®

@ HONG KONG

® SINGAPORE
@ JAKARTA*

DUBAI @
ABU DHABI®

SYDNEY
@

MELBOURNE @

% of Customers Revenues in Multiple

100% -

80% -

56%

60% -

40% -

20% -

0% -

In All 3 Regions
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Locations

70%

Multi-Region

82%

Multi-Metro

Platform Equinix

AGeographic footprint is unmatched and
remains a unique differentiator

AMulti-region deployments outpace single-
region deployments

Expansion strategy

AUse unique market intelligence for
prudent capital allocation

A Capture first-mover advantage in future
global hubs

Revenues by Geography @

EMEA
32%

Americas PR

Asia Pacific

(1) Customers and Geography as of Q4 2016, including Telecity and Bit-isle

(2) AD1, DX2, SP3 opened in Q117; acquired LD10 in Q117

Equinix.com




Enterprise Go-to-market

Quantifying Equinix value around four customer use cases

AT .
..a; PEOPLE

Engineering &
Construction

Customer
Industry

Workload/
Application

Inadequate user
experience

Real-time collaboration

A 2.5x increase in

Financial Services

Unsustainable growth in
bandwidth cost

Traffic optimization

A 45% reduction in

Customer bandwidth/employee
Case while reducing OPEX bandwidth OPEX /
Studies: by 25% employee
Business
Impact A 38% reduction in A 40% reduction in
application latency of latency of customer
global collaboration facing apps
workflow
* Results published in Forrester Research note
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AiThe Tot al

CLOUDS

Media & Information

Inefficient & unsecure
multi-cloud access

Multi-cloud, hybrid

A 25% reduction in
latency of real-time
data analytics apps

A 50% reduction in
OPEX per app

Economic

Industrial Conglomerate

Insufficient customer
insights

Internet of Things (loT)
& distributed analytics

A 30% cost reduction in
cloud connectivity
cost/analytic
application

A $8M annual OPEX
savings implementing
hybrid cloud

Il mpact of Equinix




