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DISCLAIMER

Thispresentationdoesnot constitute or form part of any offer for sale or subscriptionor any solicitation for any offer to buy or subscribefor any
securitiesor to form the basisof or be relied on in connectionwith any contract or commitment. Thisis not, and under no circumstancesis to be
construedas, a prospectus,an offering memorandum,an advertisement,an offer, an invitation or a solicitation to enter into a transactionor other
investmentbusiness.

No representationor warranty is madeto the fairness,accuracy,completenessor correctnessof thesematerials. Eachrecipientor readermust make
their own investigationand assessmentof the matters containedhere. In particular, no representationor warranty is given,and no responsibilityor
liability is accepted,asto the achievementor reasonablenessof anyfuture projectionsor the assumptionsunderlyingthem,or anyforecasts,estimates,
or statementsasto prospectscontainedor referredto in thesepresentationmaterials.

Certain statements may constitute “forward-looking”statements and are prospective. Forward-looking statements are neither promises nor
guarantees. Theyinvolveknownand unknownrisks,uncertaintiesand other factorswhich may causeactual results,performanceor achievementsof
Redkneeto bemateriallydifferent from anyconclusion,projectionor future results,performanceor achievementexpressedor impliedby suchforward-
lookingstatements. Actualeventsmaydiffer materiallyfrom expectationsembodiedin forward-lookingstatementsanddependon a numberof factors
andrisks,someof whichmaybebeyondthe company'scontrol. Newriskfactorsmayarisefrom time to time. It isnot possibleto predictall of thoserisk
factorsor the extentto whichanyfactor or combinationof factorsmaycauseactual results,performanceandachievementsof Redkneeto bematerially
different from those containedin forward-looking statements. Theserisksand uncertaintiesincluderapid technologychange,changesin customer
architectureand equipmentdeploymentrequirements,the risksand uncertaintiesof new product introductions,economicand commercialconditions,
exchangerate fluctuations,competitiveforces,dependenceon keysuppliesand like factorsthat maycauseactual results,performanceor achievement
to differ materially from thoseimpliedby suchforward-lookingstatements. Giventheserisksand uncertainties,investorsand readersshouldnot place
unduerelianceon forward-lookingstatementsasa predictionof actualresults.

Noresponsibilityor liability is acceptedby anypersonfor anylosshowsoeverarisingfrom anyuseof, or in connectionwith, thesepresentationmaterials
or their contents or otherwise. In issuing these materials, Redkneedoes not undertake any obligation to update information or to correct any
inaccuracieswhichmaybecomeapparentin thesematerials. Thesematerialsare suppliedto youfor yourown informationandmaynot bedistributed,
published,reproducedor otherwisemadeavailableto anyotherperson,in wholeor in part, for anypurpose. In particular,theyshouldnot bedistributed
to or otherwisemadeavailableto personswheresuchdistributionor availabilitymayleadto a breachof anylaw or regulatoryrequirements.
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Q1 FY16 HIGHLIGHTS
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Revenue: $50.1 (Q1 FY15: $62.6M)

FXAdjusted Revenue: $54.8M 

Order Backlog: $166.8M

FX Adjusted
Order Backlog

$173.0M

Gross Margin: 59%

Recurring Revenue: 52% of total

Adjusted EBITDA: 
$4.8M or 10% of Revenue
(Q1 FY15: $11.0M  18% of Revenue)

Cash: $49.0M
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REVENUE BREAKDOWN BY QUARTER

1 Recurring revenue includes support and maintenance agreements, term based product licenses, subscription, and long term 
service agreements.

*The above noted information is based on management estimates and is unaudited
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(US$ MILLIONS)

Q3 14 Q4 14 Q1 15 Q2 15 Q3 15 Q4 15 Q1 16 $ Change % Change

Software 16.0 13.9 20.0 18.7 10.8 16.7 9.7 (10.3) (52%)

% of revenue 25% 23% 32% 35% 23% 28% 19%

Services 12.0 12.4 13.8 10.1 10.7 15.3 13.0 (0.8) (6%)

% of revenue 19% 20% 22% 19% 23% 25% 26%

Third Party 3.2 7.3 4.2 2.4 3.4 4.0 2.5 (1.7) (40%)

% of revenue 5% 12% 7% 4% 7% 7% 5%

Support 32.8 27.4 24.6 22.5 21.7 23.7 25.0 0.4 2%

% of revenue 51% 45% 39% 42% 47% 40% 50%

Total Revenue 63.9 60.9 62.6 53.7 46.7 59.8 50.1 (12.5) (20%)

Recurring Revenue1 32.9 28.5 27.4 24.8 24.6 26.0 25.9 (1.5) (5%)

% of revenue 51% 47% 44% 46% 53% 44% 52%
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Q1 FY16 FX ADJUSTED REVENUE

(US$ MILLIONS)
Q1 FY16 FX IMPACT

NORMALIZED 
Q1 FY16 Q1 FY15 $ CHANGE % CHANGE

Software & Services 22.7 (2.4) 25.1 33.7 (11.0) (33%)

% of Revenue 45% 46% 54%

Third Party 2.5 0.0 2.5 4.2 (1.7) (40%)

% of Revenue 5% 5% 7%

Support & Subs. 25.0 (2.1) 27.1 24.6 0.4 1.6%

% of Revenue 50% 49% 39%

Total Revenue 50.1 (4.7) 54.8 62.6 (12.5) (20%)

Recurring Rev. 1 25.9 (2.1) 28.0 27.4 (1.5) 5%

% of Revenue 52% 51% 44%

Order Backlog 166.8 (6.2) 173.0 171.0 4.2 2.5%
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GROSS MARGIN SUMMARY
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Q1 FY16 OPERATING COSTS
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1 Adjusted Total OPEX : Total OPEX less acquisition costs and restructuring costs.

(US$ MILLIONS) Q1 FY16 Q1 FY15 $ CHANGE % CHANGE

S & M 8.4 9.5 (1.1) (12%)

% of Revenue 17% 15%

G & A 7.3 7.1 0.2 3%

% of Revenue 15% 11%

R & D 12.8 12.3 0.5 4%

% of Revenue 25% 20%

Restructuring Costs 0.3 0.3 0.0 167%

% of Revenue 1% 0%

Acquisition Costs 0.8 0.4 0.4 100%

% of Revenue 2% 1%

Adjusted Total OPEX 1 28.4 28.9 (0.5) (2%)

% of Revenue 58% 46%
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STRONG BALANCE SHEET & BACKLOG

(US$ MILLIONS) Q1 FY16 Q4 FY15 % CHANGE

Cash and Investments $49.0 $61.0 (20%)

A/R $65.2 $67.4 (3%)

DSO 99 days 96 days 3 days

Unbilled Revenue $40.2 $38.6 4%

Deferred Revenue $13.1 $14.2 7%

Working Capital $85.1 $88.3 (4%)

Backlog $166.8 $158.5 5%
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COST STRUCTURE OPTIMIZATION

UNLOCKING
EFFICIENCIES AND 
SYNERGIES

1 DRIVING 
ACCRETION THROUGH CASH
FLOW AND PROFITABILITY

32 CONCENTRATING 
ACTIVITIES IN CERTAIN KEY 
REGIONS
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$25-30M
ONE TIME COST ANNUAL COST SAVINGS

COMMENCING FY 2016

FINANCIAL IMPACT

$20-25M~~
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COMPANY UPDATE
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COMMUNICATION 
SERVICE PROVIDERS:

REDKNEE 
COMMUNICATIONS SUITE

Providing solutions for 
monetizing 
communications and data 
services for hundreds of 
ǘƘŜ ǿƻǊƭŘΩǎ ƭŜŀŘƛƴƎ 
communication service 
providers

IoT & 
ENTERPRISE:

REDKNEE 
CONNECTED SUITE

Redknee drives the 
business side of the 
Internet of Things ς
monetizing transactions 
across industries and 
across devices.
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SOFTWARE & 
SERVICE 
BUSINESS 
MODEL
Driving gross margin 

improvement, while growing 

our recurring revenues to 

increase our revenue 

predictability 

MANAGEMENT PRIORITIES

CASH FLOW
GENERATION 

Continue to improve by 

focusing on working capital 

optimization, and disciplined 

collections

1 2 3DISCIPLINED 
COST 
MANAGEMENT

Continuing the cost structure 

realignment programs with our core 

and the acquired businesses, while 

ensuring high customer satisfaction 

& retention

< 11 >

. . .



© Copyright Redknee Inc. 2015© Copyright Redknee Inc. 2016

LONG TERM MANAGEMENT PRIORITIES

< 12 >

BUSINESS-CRITICAL 
MONETIZATION 
PLATFORM

Continue to secure 

contracts for our core 

Telecom Platform and 

Redknee Connected Suite

Leverage our technologies 

to diversify our customer 

base beyond 

communication vertical

SUSTAINABLE 
RECURRING 
REVENUE GROWTH

Focus on growing recurring 

revenues to drive EBITDA 

margins

Term licenses, cloud services 

and support are the key 

recurring revenue sources

1 2 3MARKET SHARE 
GROWTH 

Customer-for-life and 

expanding share of wallet 

with existing customers

.

.

. .

.
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TTM EBITDA 
Margin: 13%

Q1 FY16 SUMMARY

$210M
TTM Revenue

TTM Recurring  
Revenue: 48%

Available Liquidity: 
$89.0M(USD)

Focused on Executing 
on our Strategy

(USD)
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Q&A SESSION INSTRUCTIONS

NORTH AMERICA, DIAL TOLL-FREE:

1 (888) 231-8191

OUTSIDE NORTH AMERICA DIAL:

1 (647) 427-7450

Please provide the operator the conference 
name “Redknee Solutions” or: 

Conference ID: 26272800

To ask a question following the presentation,
please dial now:
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THANK YOU FOR JOINING US

A replay of today’s call will be 
available in the IR section of 
Redknee’swebsite at 
www.redknee.comor by dialing:
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NORTH AMERICA, DIAL TOLL-FREE:

1 (855) 859-2056

OUTSIDE NORTH AMERICA DIAL:

1 (416) 849-0833

Conference ID: 26272800

REDKNEE SOLUTIONS INC.

2560 Matheson Blvd East, Suite 500
Mississauga, ON
Canada L4W 4Y9

David Charron
Chief Financial Officer 
investor_relations@redknee.com  
www.redknee.com

INVESTOR RELATIONS:

NATIONAL | Equicom

Lawrence Chamberlain
416-848-1457
lchamberlain@national.ca

http://www.redknee.com/
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