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Company Description

Stock Price:
52 Week Range:
Market Capitalization:
Avg. Daily Vol. (3 mos.):
Long‐term Debt:
Shares Outstanding:
Total Cash/Share:
Enterprise Value:

Misonix designs, manufactures and markets leading‐edge ultrasonic surgical tools for
a global market that approximates $1.5 BILLION annually.

$9.37
$8.20 ‐ $14.50
$72.62M
16,189
$0
7.75M
$1.25
$63.22M

Financial Summary
Rev
Q1
Q2
Q3
Q4
FY Jun
EPS
Q1
Q2
Q3
Q4
FY Jun

2012A
$3.217
$3.551
$3.610
$5.301
$15.678
2012A
$(0.11)
$0.03
$(0.04)
$0.03
$(0.09)

2013A
$4.571
$3.474
$3.023
$3.759
$14.827
2013A
$0.01
$(0.09)
$(0.09)
$(0.22)
$(0.38)

2014A
$3.076
$4.122
$4.285
$5.578
$17.060
2014A
$(0.12)
$0.06
$0.05
$0.18
$0.19

Revenue ($ in Millions)

2015A
$4.539
$5.601
$5.315
$6.749
$22.205
2015A
$0.05
$0.11
$0.05
$0.46
$0.69

2016A
$5.251

2016A
$(0.03)

Misonix utilizes a “razor / razorblade” model and currently generates recurring revenue in
the mid‐50% range. Since 2010 net sales have grown at a 17% compounded annual rate.
The use of the Misonix BoneScalpel, primarily for spinal procedures, provides
orthopedic surgeons greater control and accuracy in making precise cuts, with less
blood loss while sparing soft tissue. The action of the BoneScalpel’s 22,500 per second
retracting blade precisely cuts bone and bounces oﬀ soft tissue with no damage. The
Company’s SonicOne O.R. is a highly innovative ultrasonic tool to treat burn and
diabetic wounds for more eﬀective recovery. The Misonix SonaStar selectively
fragments, emulsiﬁes and aspirates unwanted soft and hard tissue, while leaving vital
nerves and blood vessel unaﬀected. The Company’s products are consistently gaining
broader acceptance by surgical professionals throughout the world and are often
recognized at global surgical and medical conferences.

Misonix First Quarter 2016 Update
In the Company’s earnings press release issued on November 5, 2015, Misonix
reported the following ﬁrst quarter ﬁscal year 2016 ﬁnancial highlights:
•
•
•
•

•

•

•

Gross Margins

Net sales for ﬁrst quarter ﬁscal 2016 were $5.3 million, a 16% increase,
compared to $4.5 million for the same period in ﬁscal 2015.
BoneScalpel revenue increased 30% to $2.9 million versus $2.2 million in the
ﬁrst quarter of ﬁscal 2015.
BoneScalpel units sold or consigned worldwide in ﬁrst quarter ﬁscal 2016
totaled 53 compared to 56 systems for the ﬁrst quarter of ﬁscal 2015.
BoneScalpel revenue in the United States increased 64% to $1.8 million in the
ﬁrst quarter ﬁscal 2016 compared to $1.1 million during ﬁrst quarter ﬁscal
2015.
BoneScalpel disposables revenue in the U.S. increased 96% to $1.6 million
versus $842,000 in the ﬁrst quarter of ﬁscal 2015. BoneScalpel disposable unit
sales in the U.S. increased 104% to 7,029 from 3,449 units in the ﬁrst quarter
of ﬁscal 2015.
SonicOne ﬁrst quarter 2016 revenue increased 43% to $859,000 compared to
$601,000 in the ﬁrst quarter of ﬁscal 2015. SonicOne OR revenue increased
98% to $647,000.
Recurring revenue – comprised of BoneScalpel, SonaStar® and SonicOne
disposables sales ‐ totaled $3.6 million, or 69% of total ﬁrst quarter ﬁscal 2016
revenue, as compared to $2.4 million, or 54% of ﬁrst quarter ﬁscal 2015 sales.

THIS IS NOT A RESEARCH REPORT. ALL INFORMATION IS DERIVED FROM COMPANY PRESS RELEASES, SEC DOCUMENTS OR OTHER PUBLICLY AVAILABLE SOURCES.

Lytham Partners, LLC (“Lytham”) provides a range of investor relations services to its clients. The particular services provided vary by client and may change from time
to time. Lytham’s services are designed to increase client companies' exposure to, and awareness by, broker/dealers and other members of the professional investment
community. Lytham is compensated for providing investor relations services by its clients. Please see the important disclosures on the last page of this report.
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BoneScalpel
# of Units Sold/Placed

# of Consumables Sold

The BoneScalpel is a unique, state of the art, ultrasonic bone cutting system capable
of making precise cuts with minimal necrosis, minimal burn artifact, minimal
inﬂammation and minimal bone loss. The device is also capable of preserving
surrounding soft tissue structures. The eﬀect on surrounding soft tissue is minimal
due to the elastic and ﬂexible structure of healthy tissue. This is a signiﬁcant
advantage in anatomical regions like the spine where patient safety is of primary
concern. In addition, the linear motion of the blunt, tissue‐impacting tips, 22,500
times per second, avoids accidental ‘trapping’ of soft tissue while largely eliminating
the high speed spinning and tearing associated with rotary power instruments.
The BoneScalpel allows surgeons to improve on existing surgical techniques by
creating new approaches to osteotomies and bone removal, leading to substantial
time savings and increased operation eﬃciencies.

*Includes both blades and tube sets

SonicOne System
# of Units Sold/Placed

# of Consumables Sold

*Includes both blades and tube sets

The Sonic O.R. System is a highly innovative ultrasonic surgical tool to eﬀectively
treat diabetic ulcers and wounds resulting from burns sustained in ﬁres, scalding
incidents and industrial accidents. The Sonic O.R. eﬀectively removes necrotic tissue
and ﬁbrin deposits while sparing viable, surrounding cellular structures. The tissue
speciﬁc capability is, in part, due to the fact that healthy and viable tissue structures
have a higher elasticity and ﬂexibility than necrotic tissue and are more resistant to
destruction from the impact eﬀects of ultrasound. The therapeutic eﬀects of low
frequency ultrasound on wound bed preparation and healing is well documented
in medical literature. Ultrasound has been shown to have antimicrobial eﬀects that
contribute to the destruction of bacteria and bioﬁlm in wounds, thereby
accelerating the progression toward full patient healing.
In 2012, there were 26 million diabetic patients in the US in and 285 million patients
globally. Of these patients, approximately 15% will develop a diabetic foot ulcer and
50% of these will become infected, representing an estimated 2 million patients.
The diabetic foot ulcer is the most common cause of non‐traumatic lower extremity
amputations in the US and Europe: there is an average of 82,000 amputations per
year in the U.S., costing an estimated $1.6 billion annually. The estimated cost of
foot ulcer care in the U.S. is estimated to be as high as $5 billion. With regards to
burns, data from the National Center for Injury Prevention and Control in the U.S.
show that approximately 2 million ﬁres are reported each year which result in 1.2
million people with burn injuries. Moderate to severe burn injuries requiring
hospitalization account for approximately 100,000 cases and about 5,000 patients
die each year from burn‐related complications, resulting in multi‐billion annual
treatment costs.

PLEASE SEE THE IMPORTANT DISCLOSURES ON THE LAST PAGE OF THIS REPORT.
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SonaStar Ultrasonic
System
# of Units Sold/Placed
The SonaStar System provides powerful precise aspiration following the ultrasonic
ablation of hard or soft tissue. The SonaStar has been used for a wide variety of
surgical procedures using both open and minimally invasive approaches, including
neurosurgery and liver surgery. An additional option for the SonaStar is the use
of OsteoSculpt® probe tips, which allows for the precise shaping or shaving of
bony structures that prevent open access to partially or completely hidden soft
tissue masses.
# of Consumables Sold

The Misonix SonaStar® is capable of selectively fragmenting, emulsifying and
aspirating unwanted soft and hard tissue i.e. bone, while leaving vital nerves and
blood vessels unaﬀected. Growth in the number of neurosurgery procedures and
other surgeries such as general (liver) is driving the ultrasonic aspirator worldwide
market with considerable interest in systems such as the SonaStar® Ultrasonic
Aspirator. The SonaStar® total addressable market is $120M worldwide.
The Misonix SonaStar® Ultrasonic Aspirator is an ideal choice for the surgical
intervention of such neurosurgical procedures as:
•
•
•

*Includes all disposables

MSON Sales & Marketing
Domestic – Hybrid Sales Organization
• 51 Surgical Distributors
• 30 Wound Distributors
• Supported by:
• Surgical ‐ Misonix Sales Director,
Regional Sales Managers (4),
Clinical Specialists (4)
• Wound – Regional Sales Managers (2),
Trainer (3)
International – Specialty Distributor Organization
• 45 Specialty Distributors with over 200
salespeople
• Supported by Misonix Sales Directors (2)
and Application Specialists (2)

Skull/non‐skull base tumor resections (SonaStar® Aspiration Tips)
Transnasal [MIS] procedures (SonaStar® Deep Access Probes)
Acoustic mengiomas (SonaStar® OsteoSculpt® Bone Shavers)

Additionally, the SonaStar® Ultrasonic Aspirator is also commonly used to safely
and eﬃciently ablate tumors of the liver. It is estimated that globally, there are
over 7,000 liver tumor resection surgeries each year.

In the United States, a nationwide ‘hybrid’ sales organization, which includes
contracted, commissioned, independent sales representatives, managed by
Company personnel and supported by Company applications specialists, markets
the Company’s neuro/spine/skull‐based products to its surgical customers.
Products in this category are the SonaStar and Bone Scalpel Systems. A similar
nationwide ‘hybrid’ sales organization is utilized to market the Company’s wound
care product portfolio to its acute, in‐patient and clinic customer base. Products
in this category are SonicOne and SonicOne O.R.
Outside the United States, the BoneScalpel and SonaStar product platforms are
marketed by specialty distributors who purchase products from the Company and
resell products to their clinical customer bases. These product platforms have a
strong presence in all major markets in the Americas, Europe, the Middle East, Asia,
Australia and New Zealand. With regard to the SonicOne, the primary market
presently is in the United States.

PLEASE SEE THE IMPORTANT DISCLOSURES ON THE LAST PAGE OF THIS REPORT.
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Ultrasonic Technology

Therapeutic ultrasound is an advanced technology with very unique
characteristics that can improve surgeries around the world. Ultrasonic tools used
in surgery are able to remove speciﬁcally targeted structures on a microscopic,
even cellular level. Diseased tissues can be removed while important nerves in
the proximity are spared. Collateral damage is kept minimal. Bleeding can be
reduced and with the appropriate tool even stopped. Harmful bacteria can be
destroyed and infection‐causing bioﬁlms, like caries causing plaque, can be
reduced. The formation of cell regrowth in open wounds can increase as can
healing rates and patient outcomes.

Addressable Markets

Recent Key
Developments

11/23/15

Misonix Conducts National Distributor Training Program For SonicOne® O.R.
At The 28th Annual Southern Regional Burn Conference
MSON unveiled a newly redesigned SonicOne O.R. device and hand piece at the Southern
Regional Burn Conference in Dallas, Texas.

11/11/15

Misonix Trains More Than 50 Spine Surgeons At 2015 Society For Minimally
Invasive Spine Surgery Annual Meeting
MSON successfully introduced the new BoneScalpel® MIS Platform to more than 50 of
the world's leading minimally invasive spine surgeons, including various surgeon key
opinion leaders ("KOLs") last week at the annual Society for Minimally Invasive Spine
Surgery ("SMISS") meeting in Las Vegas, NV.

11/11/15

Misonix to Present at the Stifel 2015 Healthcare Conference
MSON announced that Michael A. McManus, Jr., Chief Executive Oﬃcer, and Richard
Zaremba, Chief Financial Oﬃcer, will present at the Stifel 2015 Healthcare Conference on
Tuesday, November 17, 2015 at 9:30 am ET.

11/05/15

Misonix, Inc. Announces First Quarter Fiscal Year 2016 Financial Results
Misonix announced ﬁnancial results for the ﬁrst quarter of ﬁscal year 2016 ended
September 30, 2015.

10/21/15

Misonix Introduces BoneScalpel® MIS Platform and Trains More Than 120
Surgeons At The 2015 North American Spine Society Annual Meeting
Misonix successfully introduced the new BoneScalpel MIS Platform to more than 120 of
the world's leading spine surgeons, including several surgeon key opinion leaders
("KOLs") last week at the annual North American Spine Society ("NASS") meeting in
Chicago, IL.

10/14/15

Misonix Unveils New Corporate Branding and BoneScalpel® MIS Platform at
2015 North American Spine Society Annual Meeting
Misonix announced the unveiling of its new Better Matters corporate branding.

09/22/15

Misonix Appoints Thomas M. Patton to Board of Directors
Misonix announced the addition of Mr. Thomas M. Patton to the Company’s Board of
Directors. Mr. Patton will replace the vacancy left by the resignation of Thomas O’Neill
on May 13, 2015.

PLEASE SEE THE IMPORTANT DISCLOSURES ON THE LAST PAGE OF THIS REPORT.
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Misonix, Inc. Management
Michael A. McManus, Jr.
President and Chief Executive Oﬃcer

Dan Voic
Vice President of Research and Development and Engineering

Michael McManus, Jr. became President and Chief Executive Oﬃcer
of the Company in November 1999. From November 1991 to March
1999, Mr. McManus was President and Chief Executive Oﬃcer of
New York Bancorp, Inc. Prior to New York Bancorp, Inc., Mr.
McManus held senior positions with Jamcor Pharmaceutical, Inc.,
Pﬁzer, Inc. and Revlon Corp. Mr. McManus also spent several years as
an Assistant to President Reagan. Mr. McManus serves on the Board
of Directors of the following publicly traded companies: American
Home Mortgage Holdings, Inc.; Liquid Audio, Inc.; Novavax, Inc.; and
NWH, Inc. Mr. McManus holds a B.A. degree in Economics from the
University of Notre Dame and a Juris Doctorate from Georgetown
University Law Center.

Mr. Voic became Vice President of Research and Development and
Engineering in January 2002. Prior thereto, he served as Engineering
Manager and Director of Engineering with the Company. Mr. Voic has
approximately 14 years experience in both medical and laboratory
and scientiﬁc products development. Mr. Voic holds a M.S. degree in
mechanical engineering from Polytechnic University "Traian Vuia" of
Timisoara, Romania and a MS degree in applied mechanics from
Polytechnic University of New York.

Richard Zaremba
Senior Vice President & CFO
Richard Zaremba became Vice President and Chief Financial Oﬃcer
in February 1999. From March 1995 to February 1999, he was the
Vice President and Chief Financial Oﬃcer of Converse Information
Systems, Inc., a manufacturer of digital voice recording systems.
Previously, Mr. Zaremba was Vice President and Chief Financial
Oﬃcer of Miltope Group, Inc., a manufacturer of electronic
equipment. Mr. Zaremba is a licensed certiﬁed public accountant in
the state of New York and holds BBA and MBA degrees in Accounting
from Hofstra University.

Scott Ludecker
Senior Vice President, Global Sales and Marketing
Scott Ludecker, Senior Vice President of Global Sales and Marketing
will oversee all sales and marketing activities for Misonix worldwide.
With more than 20 years of experience in the global medical device
industry, Scott Ludecker has a demonstrated track record of successfully
commercializing medical technology and in building and managing
global sales distribution networks. Mr. Ludecker most recently served
as Vice President of Global Sales and Marketing for BioMimetic
Therapeutics, a NASDAQ‐listed biotechnology company, specializing
in the development and commercialization of products which promote
the healing of musculoskeletal injury and diseases, including
orthopedic, spine, and sports medicine applications. Mr. Ludecker is
a graduate of Kenyon College with a BA degree in Political Science.

Joe Brennan
Vice President of Operations
Joseph Brennan joined Misonix Corporation in August of 2014 as Vice
President of Operations. Most recently, he served as Director of
Operations for Air Techniques Inc., a vertically integrated
manufacturer of air products for the dental operatory and digital
imaging products for dental, medical and veterinary applications. Mr.
Brennan has 30 years of diversiﬁed manufacturing experience. He
holds degrees in Mechanical Engineering and Manufacturing
Engineering from Farmingdale State University.

Michael L. Consilvio
Vice President of Marketing
Michael L. Consilvio became Vice President of Marketing in July
2105. Prior to joining the Company, Mr. Consilvio served from 2008
to 2015, most recently in the position of Director of International
Commercializations, with Biomet Spine. From 2007 – 2008 Mr.
Consilvio held the position of worldwide director of Marketing and
Medical Education with Small Bone Innovations. From 2004 – 2007
he held the position of Group Product Director for the Musculoskeletal
Transplant Foundation. Prior to 2004, Mr. Consilvio held positions
with various organizations in the Orthopedics ﬁeld. Mr. Consilvio
holds a Masters degree in Corporate Finance from Fairleigh Dickinson
University and a Bachelor’s Degree in Economics from the State
University of New York at Oneonta.

John Salerno
Vice President of Regulatory Aﬀairs
John Salerno joined Misonix Inc. as Vice President, Quality Assurance
and Regulatory Aﬀairs in March 2015. Mr. Salerno has over 35 years
of experience in quality assurance, quality engineering, quality
systems, regulatory compliance and regulatory aﬀairs for the
pharmaceutical, medical device, in‐vitro diagnostic and cosmetic
industries. He has held senior positions with International
Technidyne Division of Thoratec Corporation, Pall Corporation and
Rugby‐Darby Group Companies and has consulted for Becton
Dickinson Corporation, Bausch and Lomb Corporation and Novartis.
Mr. Salerno holds a B.S. in Biology from Fordham University and a
M.S. in Microbiology from Long Island University.

PLEASE SEE THE IMPORTANT DISCLOSURES ON THE LAST PAGE OF THIS REPORT.
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Misonix Safe Harbor Statement
With the exception of historical information contained in this document, content herein may contain "forward looking statements" that are made
pursuant to the Safe Harbor Provisions of the Private Securities Litigation Reform Act of 1995. These statements are based on management's current
expectations and are subject to uncertainty and changes in circumstances. Investors are cautioned that forward‐looking statements involve risks and
uncertainties that could cause actual results to diﬀer materially from the statements made. These factors include general economic conditions, delays
and risks associated with the performance of contracts, risks associated with international sales and currency ﬂuctuations, uncertainties as a result of
research and development, acceptable results from clinical studies, including publication of results and patient/procedure data with varying levels of
statistical relevancy, risks involved in introducing and marketing new products, potential acquisitions, consumer and industry acceptance, litigation
and/or court proceedings, including the timing and monetary requirements of such activities, the timing of ﬁnding strategic partners and implementing
such relationships, regulatory risks including approval of pending and/or contemplated 510(k) ﬁlings, the ability to achieve and maintain proﬁtability
in the Company's business lines, and other factors discussed in the Company's Annual Report on Form 10‐K, subsequent Quarterly Reports on Form
10‐Q and Current Reports on Form 8‐K. The Company disclaims any obligation to update its forward‐looking relationships.

Lytham Partners Disclaimer
Lytham’s compensation for providing investor relations services to the company consists of a cash fee ranging from approximately $4,000 to $10,000 per month.
●●● As of the date of this report, Lytham owns 0 shares of Misonix stock. However, this is subject to change from time to time in the future without notice.
●●● Upon the completion of various criteria, Lytham may be granted options to purchase up to 10,000 shares of Misonix stock. ●●● Lytham or any of its af‐
filiates, members, employees, clients, officers, directors, and/or their respective families may from time to time purchase or sell, or otherwise hold
positions in, securities of the company, and are free to buy or sell those positions at will. Any such positions may be increased or decreased from
time to time in the future without notice. ●●● Lytham is not, and does not hold itself out to be, a registered broker‐dealer, registered investment
adviser or financial adviser. ●●● The information in this report is not to be regarded as investment advice and is only for informative purposes. This
report does not constitute an endorsement of the company. None of the information in this report is intended to be used as a basis for any investment
decision, and the information is subject to change without notice. ●●● Before making a purchase or sale of any securities mentioned in this report,
Lytham strongly encourages and recommends consultation with a registered securities representative. ●●● This report does not constitute an offer
to purchase or sell securities, and is not to be construed as a representation of an offer or a solicitation of any offer by Lytham or by the company to
purchase or sell any security. ●●● Certain information in this report may contain “forward‐looking statements” within the meaning of the Private
Securities Litigation Reform Act of 1995 (the “Reform Act”), as well as Regulation FD, and is taken from materials available to the general public, in‐
cluding the subject company’s filings with the SEC, documents included on the subject company’s website, information provided by the subject com‐
pany or from other publicly available sources deemed reliable by Lytham. Lytham does not represent or guarantee the accuracy or completeness of
the information. These statements may involve risks and uncertainties that could cause actual results to differ materially from the forward‐looking
statements. Factors which could cause or contribute to such differences are detailed in the company’s public filings with the United States Securities
and Exchange Commission. ●●● Forward‐looking statements speak only as of the date the statement was made. The company does not undertake
and specifically disclaims any obligation to update any forward‐looking statements. The company claims the protection of the safe‐harbor for for‐
ward‐looking statements contained in the Reform Act. ●●● Any performance data quoted represents past performance of the company. There is no
guarantee of comparable future results; current performance may be more or less favorable. The information in this report is subject to change
without notice and Lytham assumes no responsibility to update the information.
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