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Our discussions today, including this presentation and any comments made by 
management, contain forward-looking statements within the meaning of the 
U.S. federal security laws. Any statements that refer to future events or 
circumstances, including our future strategies or results, or that are not 
historical facts are forward-looking statements. Actual results could differ 
materially from those projected in forward-looking statements due to a variety 
of factors, including the risks and uncertainties set forth in our earnings press 
release dated February 12, 2013, our annual report on Form 10-K for 2011, our 
quarterly reports on Form 10-Q and our other filings with the SEC. We 
undertake no obligation to update or revise any forward-looking statements. 
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FORWARD-LOOKING STATEMENTS 



Generally Accepted Accounting Principles (GAAP) is the term used to refer to the standard framework of 
guidelines for financial accounting.  GAAP includes the standards, conventions, and rules accountants follow in 
recording and summarizing transactions and in the preparation of financial statements.  In addition to 
reporting financial results in accordance with GAAP, the company has provided non-GAAP financial measures, 
which it believes are useful to help investors better understand its financial performance, competitive position 
and prospects for the future.   
These non-GAAP measures include: 
 

ÅOrganic revenue 

ÅAdjusted earnings before interest, taxes, depreciation and amortization (EBITDA) 

ÅAdjusted net earnings 

ÅFree cash flow 
 
These non-GAAP measures should be considered in context with the GAAP financial presentation and should 
ƴƻǘ ōŜ ŎƻƴǎƛŘŜǊŜŘ ƛƴ ƛǎƻƭŀǘƛƻƴ ƻǊ ŀǎ ŀ ǎǳōǎǘƛǘǳǘŜ ŦƻǊ D!!t ŦƛƴŀƴŎƛŀƭ ƳŜŀǎǳǊŜǎΦ CǳǊǘƘŜǊΣ CL{Ω ƴƻƴ-GAAP measures 
may be calculated differently from similarly titled measures of other companies.  Additional information about 
these non-GAAP measures is provided in the appendix to this presentation.  Reconciliations to the related 
GAAP measures are provided in the Investor Relations section of the FIS Web site, www.fisglobal.com. 
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USE OF NON-GAAP MEASURES 
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Excludes 2010 leveraged recapitalization. 
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4 

FIS:  A PROFILE OF LEADERSHIP 



MARKET LEADERSHIP 

Revenue 

EBITDA 

Operating Cash Flow 

Clients 

Countries 

Employees 

$5.8B 

$1.7B 

$1.2B 

14,000+ 

100+ 

35,000+ 

See appendix for description of non-GAAP financial measures.  Refer to www.investor.fisglobal.com for reconciliation of GAAP to non-GAAP items.. 

FIS TODAY 
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http://www.investor.fisglobal.com


International 
Growing market position 

N.A. Community (<$10B) 
Strong market position 

39% 

29% 

20% 

12% 

Non-FI 
Leverages portfolio and scale 

N.A. Large FI (>$10B) 
Leading market position 

BROADEST MARKET COVERAGE 
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1. High recurring, 
stable revenue 
streams 

4. Strong cash 
generation 

3. Sustainable, 
consistent EPS 
growth 

2. Expanding 
margins 

COMPELLING BUSINESS MODEL 
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Revenue 

15% 
CAGR 

EPS 

2008 2009 2010 2011 2012

14% 
CAGR 

EBITDA 

2008 2009 2010 2011 20122008 2009 2010 2011 2012

21% 
CAGR 

+550 BPS 

24.6% 

30.1% 

$1.50 

$2.50 

$3.4 

$5.8 

$0.8 

$1.7 

STRONG TRACK RECORD OF EXECUTION 
($ billions, except per share data) 

Data for 2008 and 2009 reflects FIS reported results; Acquisitions included prospectively from date of acquisition.  

See Appendix for description of GAAP to non-GAAP measures.  Refer to www.investor.fisglobal.com for reconciliation of GAAP to non-GAAP items. 
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INVESTOR DAY 2012 DRIVING RESULTS 

ÅOrganic Growth 

ÅMargin Expansion 

ÅDisciplined Capital Allocation 

ÅDouble-Digit EPS Growth 

FOCUSED ON OPTIMIZING PERFORMANCE 
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METRICS GUIDANCE 
 

 

Revenue Growth 

(Organic) 
3% to 5% 5% 

Adjusted EBITDA 

Growth 
5% to 7% 5% 

Margin Expansion 40 to 80 bps 60 bps 

Adjusted EPS $2.45 to $2.55 $2.50 
+13% 

Free Cash Flow 

Conversion 

~adjusted net 

earnings 
117% 

V 

V 

V 

V 

DELIVERING ON OUR COMMITMENTS 

See appendix for description of non-GAAP financial measures.  Refer to www.investor.fisglobal.com for reconciliation of GAAP to non-GAAP items.   

V 

2012 RESULTS 
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METRIC 2012 to 2015 

Organic Revenue (CAGR) +4% to 7% 

Adjusted EBITDA margin +30 to 50 bps per year 

Adjusted EPS (CAGR) +12% to 15% 

Operating cash flow ~ $5B cumulative 

Debt-to-EBITDA 2.0x to 2.5x 

Mid-term financial targets presented at Investor Day on 2/14/2012. 

WELL POSITIONED TO ACHIEVE MID-TERM FINANCIAL TARGETS 
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 METRIC RANGE 

Reported revenue growth 4% to 6% 

Organic revenue growth 3% to 5% 

Margin expansion 30 bps to 50 bps 

Adjusted earnings per share 
Growth 

$2.77 to $2.87 
 

+11% to 15% 

Free cash flow conversion ~ adjusted    
     net earnings 

Refer to Appendix for definition of GAAP to non-GAAP measures.  Refer to www.investor.fisglobal.com for reconciliation of GAAP to non-GAAP items. 

2013 FINANCIAL OUTLOOK 
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Maintain Strong  
Balance Sheet 

Å Preserve strong balance sheet, liquidity and 
investment grade credit ratings 

Å Maintain flexibility to invest in growth 
1. 

Å New product development 
Å Focus on innovation 
Å Tuck-in acquisitions 

Invest for Growth 2. 

Return Capital to 
Shareholders 

Å Balanced approach to repurchases and dividends 
Å Focused on reducing shares outstanding 
Å Increased dividend by 10% in 2013 

3. 

CAPITAL ALLOCATION PRINCIPLES 
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FOCUSED ON SHAREHOLDER RETURN 

DIVIDEND + 
SUPERIOR 

SHAREHOLDER 
RETURNS 

ORGANIC REVENUE GROWTH 

DISCIPLINED CAPITAL ALLOCATION 

DOUBLE-DIGIT EPS GROWTH 

+ 

+ 
MARGIN EXPANSION 

= 



Driving the Future 
of Financial Services 
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APPENDIX 



2013 Assumptions Estimated 

Effective tax rate 32% to 33% 

Average diluted shares ~295M 

Minority Interest $20M to $25M 

Capital Expenditures 
 

~5.5% of revenue 
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ASSUMPTIONS 



EBITDA is earnings from continuing operations before interest, taxes and depreciation and amortization. 

 

Adjusted EBITDA  (2012 full year comparative data) excludes charges for payments and accelerated vesting of stock option and 
restricted stock grants associated with the departure or change in role of certain company executives. 

 

Adjusted EBITDA  (2011 full year comparative data) excludes a net benefit related to adjustments from the Capco acquisition. 

 

Adjusted net earnings (2012 full year comparative data) exclude the after-tax impact of acquisition related amortization, debt 
refinancing costs, and charges for payments and accelerated vesting of stock option and restricted stock grants associated with 
the departure or change in role of certain company executives. 

 

Adjusted net earnings (2011 comparative data) exclude the after-tax impact of acquisition related amortization, a non-cash charge 
related to an other than temporary decline in the market value of investments, debt refinancing costs and a net benefit related to 
adjustments from the Capco acquisition.   

 

Adjusted net earnings per share is equal to adjusted net earnings divided by the weighted average diluted shares outstanding. 

 

Free cash flow is GAAP operating cash flow less capital expenditures and excludes the net change in settlement assets and 
obligations.  Operating cash flow in 2012 is adjusted to exclude a one-time tax payment attributable to the sale of the Healthcare 
Benefit Solutions Business. 
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NON-GAAP FINANCIAL MEASURES 



NON-GAAP FINANCIAL RESULTS – FY 2012 | ($ MILLIONS) 

Organic revenue growth is calculated as the difference between (A) reported revenue for the current period excluding 

foreign currency impacts and (B) reported revenue for the prior period plus pre-acquisition revenues for prior period 

acquisitions excluding purchase accounting adjustments divided by (B). 

  
  

Twelve Months Ended December 31,       

  (2012 and 2011 comparative data)   2012   2011   

Organic 

Growth    

GAAP reported revenue   $5,807.6    $5,625.6        

Pre-acquisition revenue - 21.7 

Currency impact                    99.7   -       

Adjusted revenue  (A) $5,907.3    $5,647.3  (B) 4.6% (A)/(B) 

Segment Organic Growth                     Twelve Months Ended December 31,   

(2012 and 2011 comparative data)   

2012 

Reported 

Fx 

Impact 

2012 

Adjusted 

Revenue 

2011 

Reported 

In Year 

Acquisitions    

2011 

Adjusted 

Revenue   

Organic 

Growth  

Financial Solutions   $2,246.4  - $2,246.4  $2,076.8  $21.7   $2,098.5    7.0% 

Payment Solutions   2,380.6 - 2,380.6 2,372.1 -   2,372.1    0.4% 

International Solutions   1,180.5 99.7 1,280.2 1,177.6 -   1,177.6   8.7% 

Corporate    0.1         -   0.1 (0.9) -   (0.9)   Nm 

Adjusted Revenue    $5,807.6 $99.7 $5,907.3 $5,625.6 $21.7   $5,647.3   4.6% 
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NOTES 

(1) Adjusted EBITDA and adjusted earnings per share exclude charges for payments and accelerated vesting of stock 

option and restricted stock grants associated with the departure or change in role of certain company executives. 

(2) Adjusted earnings per share exclude transaction costs incurred and the write-off of certain previously capitalized 

debt issuance costs resulting from the early pay down of certain debt and the refinancing activities undertaken in the 

first quarter of 2012. 

(3)Operating cash flow in 2012 includes a $42 million final payment made for an interest rate swap and a $28 million 

payment to our Brazilian venture partner.   Operating cash flow in 2012 is adjusted to exclude a one-time tax payment 

attributable to the sale of the Healthcare Benefit Solutions Business. 
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