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Legal Disclaimer 

SAFE HARBOR FOR FORWARD-LOOKING STATEMENTS 

This document may include certain statements concerning expectations for the future that are forward-looking statements as defined 

by federal law. Such forward-looking statements are subject to a variety of known and unknown risks, uncertainties, and other 

factors that are difficult to predict and many of which are beyond ETP managementôs control. An extensive list of factors that can 

affect future results are discussed in the Annual Reports on Form 10-K and other documents filed by ETP and Energy Transfer 

Equity, L.P. (ñETEò) from time to time with the Securities and Exchange Commission (ñSECò).  

Statements in this document regarding the proposed transaction between ETP and Sunoco, Inc. (ñSunocoò) the expected timetable 

for completing the proposed transaction, future financial and operating results, benefits and synergies of the proposed transaction, 

future opportunities for the combined company, and any other statements about ETP, ETE, Sunoco Logistics Partners, L.P. (ñSXLò) 

or Sunoco managementsô future expectations, beliefs, goals, plans or prospects constitute forward looking statements within the 

meaning of the Private Securities Litigation Reform Act of 1995. Any statements that are not statements of historical fact (including 

statements containing the words ñbelieves,ò ñplans,ò ñanticipates,ò ñexpects,ò estimates and similar expressions) should also be 

considered to be forward looking statements. There are a number of important factors that could cause actual results or events to 

differ materially from those indicated by such forward looking statements, including: the ability to consummate the proposed 

transaction; the ability to obtain the requisite regulatory approvals, Sunoco shareholder approval and the satisfaction of other 

conditions to consummation of the transaction; the ability of ETP to successfully integrate Sunocoôs operations and employees; the 

ability to realize anticipated synergies and cost savings; the potential impact of announcement of the transaction or consummation 

of the transaction on relationships, including with employees, suppliers, customers and competitors; the ability to achieve revenue 

growth; national, international, regional and local economic, competitive and regulatory conditions and developments; technological 

developments; capital and credit markets conditions; inflation rates; interest rates; the political and economic stability of oil 

producing nations; energy markets, including changes in the price of certain commodities; weather conditions; environmental 

conditions; business and regulatory or legal decisions; the pace of deregulation of retail natural gas and electricity and certain 

agricultural products; the timing and success of business development efforts; terrorism; and the other factors described in the 

Annual Reports on Form 10-K for the year ended December 31, 2011 and subsequent quarterly reports on Form 10-Q filed with the 

SEC by ETP, ETE, SXL and Sunoco. ETP, ETE, SXL and Sunoco disclaim any intention or obligation to update any forward looking 

statements as a result of developments occurring after the date of this document. 



Energy Transfer Overview 
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Energy Transfer Overview 

ÅEnergy Transfer Partners, L.P. (ETP) is one of the largest and most diversified investment grade 

MLPs 

ïEnterprise value of $17.2 billion1,2 

ÅRecent strategic transactions combined with organic growth projects have transformed Energy 

Transfer into a geographically diversified midstream logistics platform with ñbest in classò natural gas, 

crude oil, NGL and refined product capabilities 

ïStrategic transactions resulted from a need to diversify both operationally and geographically and 

our customersô desire for fully integrated midstream capabilities 

ÅIn addition, ETP has announced more than $3.0 billion of growth projects since late 2010, with a focus 

on liquids-rich opportunities in the Eagle Ford, Permian, and Woodford areas 

ïIn excess of $1.0 billion of additional capex will be spent on new projects to be placed into service 

by Q1 2013  

ïThese transactions and growth projects have transformed Energy Transfer into a much larger and 

more diversified midstream energy partnership well positioned for future growth 

 

1 As of August 30, 2012.  Excludes the value of the general partner interest and incentive distribution rights (IDRs) held by ETE. 

2 Includes net debt as of June 30, 2012. 

 



ETP Has Rapidly Evolvedé 

ÅETP has undertaken several initiatives to expand the services we can provide to our customers with an emphasis on 

geographic and fee-based diversification 

ïJoint acquisition of LDH Energy (ñLDHEò) in May 2011 with Regency Energy Partners LP (ñRGPò) 

ÅDiversified into natural gas liquids and enhanced NGL capabilities with emphasis on fee based income 

ïContribution of propane business to AmeriGas in January 2012 

ÅMinimized exposure to weather sensitive non-core business and deleveraged balance sheet through tender offer 

ïETEôs acquisition of Southern Union (ñSUGò) and drop down of a 50% interest in Citrus to ETP in March 2012 

ÅExpanded geographic reach with emphasis on fee based income 

ïAnnounced the pending acquisition of Sunoco, Inc. (ñSUNò) in April 2012; scheduled to close October 2012 

ÅCreates ñbest in classò natural gas, crude oil, NGL and refined product logistics and transportation platform  

ïAnnounced the pending dropdown of a portion of SUG to ETP HoldCo Corp, a new ETP-controlled entity to be jointly 

owned by ETP and ETE, in June 2012 

ÅTransfers operational control of SUG assets to ETP and begins simplification of overall structure 

 2004 ï 2007 2008 ï 2009 2010 ï 2011 2012 
Â Acquired TUFCO Pipeline, Houston 

Pipeline and Transwestern Interstate 

Pipeline 

Â Completed the first 42-inch diameter 

natural gas pipeline in the state of 

Texas in 2007  

Â Initiated open season for new 

interstate gas pipeline, Midcontinent 

Express Pipeline (ñMEPò), a 50/50 joint 

venture with Kinder Morgan Energy 

Partners (ñKMPò) 

Â MEP completed and placed in-

service 

Â Completed Phoenix and San Juan 

projects, expanding Transwestern 

Pipeline 

Â Initiated open season for new 

interstate gas pipeline, Tiger Pipeline 

Â Initiated open season for new 

interstate gas pipeline, Fayetteville 

Express Pipeline (ñFEPò), a 50/50 

joint venture with KMP 

Â FEP and Tiger completed ahead of 

schedule and significantly under budget 

Â ETP and Regency acquired LDHE and 

formed Lone Star NGL JV 

Â Lone Star NGL JV announced new 

Mont Belvieu fractionation plant and 

West Texas NGL pipeline projects to 

significantly expand liquids platform 

Â Expansion of Eagle Ford shale projects 

with the Rich Eagle Ford Mainline 

(ñREMò) pipeline  and new processing 

facility in Jackson County, TX  

Â Completed contribution of propane 

business to AmeriGas Partners, L.P. 

Â ETP acquired 50% interest in Citrus, which 

owns Florida Gas Transmission 

Â Announced a second Mont Belvieu 

fractionation plant and expansion of Eagle 

Ford projects supported by long-term fee-

based contracts  

Â ETP announces acquisition of SUN, 

expanding into crude oil, NGLs and refined 

product logistics and transportation 
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éCreating a More Diversified and Integrated 

Asset Footprinté 
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Storage* 

Asset Composition 

Throughput* 

 

Mileage 

Note: Joint venture assets shown on consolidated basis; Includes previously announced projects under construction. Pro forma for Sunoco 

acquisition and Southern Union dropdown. Consolidates Sunoco Logistics. 

* Throughput and storage capacity converted on a 6:1 Mcf:Bbl basis. 

Pipelines (miles):

Natural Gas 39,994

Natural Gas Distribution (LDCs) 15,173

NGL 2,150

Crude Oil 5,400

Refined Products 2,500 

Total 65,217 

Operating Metrics:

Natural Gas Throughput (Bcf/d) 28

NGL Throughput (Mbbl/d) 784

LNG Throughput (Bcf/d) 2

Crude Oil Throughput (Mbbl/d) 1,747

Refined Products Throughput (Mbbl/d) 522

Natural Gas Processing Capacity (MMcf/d) 3,417

Natural Gas Treating Capacity (MMcf/d) 2,570

Natural Gas Conditioning Capacity (MMcf/d) 846

NGL Processing Capacity (Mbbl/d) 251

Natural Gas Storage (Bcf) 176

NGL Storage (Mbbl) 48,000

LNG Storage Capacity (Bcf) 9

Crude Oil Storage (Mbbl) 25,000

Refined Products Storage (Mbbl) 16,000

Facilities:

Natural Gas Storage Facilities 9

NGL Storage Facilities 3

Crude Oil Storage Facilities 4

Refined Products Storage Facilities 44

Natural Gas Process., Treat., Cond. Facilities 45

NGL Processing Facilities 4

Retail Marketing Outlets 4,900

Pro Forma Summary Asset Overview 
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éWith an Enhanced Business Profileé 

Business Performance by Operating Segment 

Note: Adjusted EBITDA reconciliation in appendix. ETP adjusted EBITDA excludes ñOtherò; 2011 ETP pro forma for contribution of propane to 

AmeriGas Partners, L.P. and Citrus acquisition. Excludes distributions from AmeriGas Partners, L.P. Assumes full consolidation of SXL. 
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éBetter Positioned to Deliver on Our 

Financial Objectivesé 

ÅRetain an attractive cash flow profile 

ïGenerate stable cash flows from a diversified 

asset base 

ïSupport growth projects with long-term fee-based 

contracts 

ïManage commodity price exposure 

ÅMaintain a strong balance sheet 

ïTarget Debt/Adjusted EBITDA ratio of 4.00x ï 

4.25x 

ïPreserve financial flexibility to successfully 

manage growth projects and acquisitions 

ÅGrow distributable cash flow 

ïAchieve and maintain a 1.05x distribution 

coverage ratio 

ïTarget projects/assets that provide for attractive 

rates of return and that are complementary to our 

existing asset base 

 

Financial Objectives Capital Deployed 2005 ï June 20121 

Equity & Excess 

Cash Flow

51%

Debt

49%

Total = $16.0 billion 

2 

1 Excludes maintenance capex. 

2 See page 19 for reconciliation. 



1 Represents Regencyôs 30% noncontrolling interest in Lone Star. 
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éWith a Robust Portfolio of Attractive Organic 

Growth Projects 

ÅAnnounced more than $3.0 billion of investment in 

midstream and NGL projects 

ïThe remaining projects are proceeding on time 

and on budget with a majority of the projects 

schedule to be in service over the next 6-9 

months 

Å$900 million - $1.1 billion remaining to be spent 

in 2012 

Å$1.5 billion - $1.7 billion to be spent in 2013 and 

beyond on announced projects 

ÅProjects further diversify the business mix and 

expand service offerings across the midstream 

value chain 

ïAllow us to offer a full scope of services to our 

customers 

ÅAcquisitions have created numerous incremental 

commercial opportunities for further growth 

2012 Growth Capex 

Announced Growth Projects Since Q4 2010 

Lone Star 

38% Midstream

50%

NGL

12%

Total = $3,077 million 

($ millions)

2012 YTD 

(Q1 - Q2)

2012 2nd Half 

(Q3 - Q4)

Growth Capital Expenditures

Intrastate / Midstream 551$                $        450 - 500

Interstate 3                      -                   

NGL 670                            700 - 800

Propane & Other 2                      -                   

Total 1,226$              $   1,150 - 1,300

Contributions from Noncontrolling 

Interest in Lone Star1 (151)          (200 - 250)

Total (net) 1,075$              $      900 - 1,100



Eagle Ford Shale Projects 
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ÅIn Q1 2012, the Chisholm 

natural gas processing plant 

was completed on time and 

on budget 

ÅThe Chisholm plant, along 

with the Dos Hermanas, 

Chisholm, and REM Phase I 

pipelines, which were already 

in-service, represent more 

than $400 million of Eagle 

Ford projects that are now 

generating cash flow 

ÅPhase II of the REM pipeline, 

phase I of the Jackson 

County processing plant, and 

the Karnes County 

processing plant are 

scheduled for completion in 

Q4 2012 and/or 1st quarter 

2013 



Woodford Shale Project 
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Å117 miles of 30-inch pipe and 22 

miles of 24-inch loop of existing 

system  

Å450 MMcf/d of initial pipeline 

capacity  

ÅOriginating in Carter County, OK 

and terminating in Johnson 

County at the Godley Plant  

Å200 MMcf/d Cryo plant at Godley  

ÅExpected pipeline in-service by 

Q4 2012 

ÅExpected Godley expansion in-

service by Q3 2013  

ÅEstimated cost ~$360 million  

ÅSupported by long-term 

agreement with XTO/Exxon 


